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NADA ENDS LIVELIEST SESSION 


Ford White House Visit May Pay Dividends 


Sparks 


>see 
ADN Poll Proved 
NADA ‘Social Activities’ 
Shuart Throws Party 
We Greet Sir Stenson Cooke 


‘Hastings Presents—’ 
>—or 


By 
Chris Sinsabaugh 


| Yox POPULI, slangily Vox Pop 

for short, and meaning the 
voice of the people, spoke in a 
very ‘emphatic way in the windup 
of the NADA activities in Detroit 
this week, when the directors 
went on record as favoring a 
January date for the national 
’ show, which sorta confirms the 
poll taken by ADWN at the turn of 
the year, when the majority of 
the balloters favored January. 
But it was too late to change, for 
the AMA show committee decided 
to stick to October for this year. 

So the NADA vote of last 
Thursday will have no effect on 
the New York show for the dis- 
play of 1939 cars. But now it has 
been written into the record in 
this manner, observers feel that 
when time comes to unveil the 
1940 product the AMA may con- 
sider such a switch. 

THIS NIGHTCAP, this vote on 
the show question, wound up a 
busy week for the columnist who 
had to play society reporter while 
the rest of ADN’s staff did the 
work of covering the meeting. 
The week started with Monday 
Monday night, in fact-—-when 
ADN held open house the 
Statler, 
the visiting firemen and _ the 
Brother Elks who got to the con- 
vention ahead of schedule. 


at 


And it brought together many | 


of the old-time dealers from all 
parts of the country: George 
Browne, the first president of the 
NADA, and Fred Vesper, the 
NADA chief during NRA, and up 
to Ernest Lied; Frank Fanning, 
of Newark, N. J., who built the 
Fanning Electric, way back in 
’98; Bill Hughson, of San Fran- 
cisco, oldest Ford dealer in the 
country, who came here princi- 
pally to get the NADA convention 
for San Francisco next year, and 
who won out over Chicago, Pitts- 
burgh and Milwaukee; Bob Mc- 
Graw and Brother Bill, from 
Wheeling W. Va.; Turner, of 
Greensburg, O., 29 years a Pack- 
ard dealer, and who claims to be 
the factory’s oldest dealer; Bow- 
yer, of Phoenix, also Parkard; 
Herman Wangelin, of Belleville, 
Tll.—everyone, it seemed, who was 
in the city at the time. 
x + * 

THEN WE’LL SKIP it to 
Tuesday night, when Scoop Shu- 
art, Detroit show manager, threw 
a dinner at the Detroit Athletic 
Club for his fellow show man- 
agers. They were there, not to 

(Continued on Page 23, Col. 4) 


which was attended by | 


to 
| pledge of 16 other leading indus- 





Roosevelt Parley | 
May Bring New 


Deal for Business 


16 Other Industrialists 
Pledge Assistance in 
Licking Recession 


By William Ullman 
Staff Correspondent, ADN 


WASHINGTON. — With 
the tremendous curiosity- 
arousing luncheon confer- 
ence of President Roosevelt 


‘and Henry Ford now a 


matter of history and some little 
mystery still, a general atmos- 
phere of optimism percolated 
through official circles here late 
this week. . 
As the result of the 

the White House, 


visit 
the 


Ford 
and 


trialists to co-operate with the 
administration in overcoming the 
recession, the impression gains 


| ground that a real truce between 


| industry 


inew “hands-off” 
enterprise, 


the government and business and | 
impends. Putting 


| 


gether the President's conciliatory | 


tone toward business in his re- 
cent “fireside chat” on the $4,- 
512,000,000 spending-lending pro- 
gram and other indications of a 
attitude toward 
political observers be- 
lieve they discern a real breath- 
ing spell near and possibly a new 


(Continued on Page 3, Col. 1) 
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Defective-Vehicle 
Accidents 87% 


By Bethune Jones 
Staff Correspondent, ADN 


TRENTON, N. J. 
way accidents, traceable to de- 


| 
| 
| 
| 
| 
} 


|} under way next 


ADN photos Se Norman ‘York 


CLIMAXING THE NADA CONVENTION, held in Detroit this 
week at the Statler, Alfred P. Sloan jr. addressed the dealers and 


automotive figures assembled at 


the banquet which concluded the 


convention Wednesday night. Left to right, at the speakers’ table, 
Sloan; E. M. Lied, president of NADA; Col. Charles H. March, federal 
trade commissioner, and D. E. Williams, Kansas City. 


Withrow Probe to Start 


Monday with FTC’s Chief 


Economist / Heading Statf 


WASHINGTON. — The Federal | rov 
Trade Commission’s investigation 
of relations between automobile 


vl acamataeinenes and dealers 


through the United States will get 
Monday. ADN 
learned this week that the com- 
mission considers the _ inquiry, 


ordered by the Minton-Withrow | 
it | 
has placed its chief economist, Dr. | 


resolution, so important that 


Francis Walker, in charge. 


He is under instructiens to pro-| 
| ceed 


at once, but this does not 


|} mean that open hearings will be 
| held here or elsewhere in the near 


future. Instead, Dr. Walker is 


| mobilizing personnel just released 


from other investigations and the 


mass of factual data already in| 


the commission's files. 
The inquiry, for which congress 


| provided $50,000 to augment FTC 


| funds, 
Fatal high- | 


fective automotive equipment. de- | 


cent in New 
inauguration 


creased 87 per 
Jersey following 
Jan. 
motor 
gram, 
sis of state motor vehicle depart- 
ment statistics. 

Non-fatal accidents, attributed 
to defective mechanism, dropped 
42 per cent and there has been a 
38 per cent curtailment in such 
accidents causing property dam- 
age only. These figures are based 
upon statistical summaries for 
February of this year, which have 
just been compiled, as compared 


vehicle’ inspection 


to the corresponding 1937 records. | 
Despite better driving weather | 


conducive to high-accident fre- 
quency, and in face of a 1% per 


cent registration increase, traffic | 


fatalities from all types of acci- 
dents decreased 27 per cent 


were 131, which was 49 fewer 
than 
period. This sharp curtailment 


(Continued on Page 6, Col. 1) 


1 of the state’s compulsory | 
pro- | 
it is revealed by an analy- | 





in | 
New Jersey during the first two | 
months of the year. Total deaths | 


in the corresponding 1937 | 





in its final form calls for 
the FTC to investigate “policies 
employed by manufacturers in 
distributing motor vehicles, ac- 
cessories and parts, and the 
policies of dealers in selling mo- 
tor vehicles at retail.” 


Congressman Gardner With- 


The Top Ten 


PASSENGER CARS 
First Ten in Registration 
as Reported in ADN Today. 
1938 1937 
Pos. Make Pos. 

1—102,095 Chev. 151,620— 2 
2— 93,128 Ford 202,251— 1 
8— 52,219 Plym. 127,142— 3 
4— 33,716 Buick 36,272— 7 
5— 23,509 Dodge 67,886— 4 
6— 21,974 Pont’c. 42,699— 5 
7— 20,414 Olds. 38,357— 6 
8— 11,082 Chrys. 20,834—10 

9— 10,987 Pack. 22,349— 9 
a 9,367 Hud. 24,867— 8 


Total All Makes 
417,911 811,794 


Fer complete standings of ali makes, 
see Page (3, this lesuc. 


row, Wisconsin, recently told ADN 
that he expects the probe to take 
}on more of fact-finding aspect 
| than inquiries by the FTC which 
| contemplate prosecution. There- 


| fore it is believed that the inves- | 
| tigation will serve to adduce facts | 
|}on which may be based legisla- | 


tion to improve factory-dealer and 
dealer-consumer relations. 

Dr. Walker is one of the key 
men of the FTC and has con- 
ducted the economic phases of all 
of its probes in recent years. In 
|} addition to being affiliated 
several economic and _ statistical 
associations, he is the author of 
numerous books and papers on 
|economic subjects, including 
“Monopolistic Combinations in the 

Coal Industry” and 
Taxation in the United 


| 
| 
| 
! 


| German 
“Double 
| States.” 
He was formerly professor of 
| economics at Colorado College and 
Western Reserve University. 


DETROIT.—In an address here 
Wednesday before the National 
Automobile Dealers Assn. 
vention, Alfred P. Sloan jr., chair- 
man of General Motors Corp. 
warned dealers against attempts 
to remedy the industry’s problems 
by means of government edict, 
declaring that the solutions should 
be sought through co-operation 
| from within the industry. 

Among other points advocated 
by Sloan were _ protection 
dealers’ territories, 
quality dealerships rather than 


tion of the finance packing evil, 
and banning of contract cancella- 
| tions without notice or warning. 
Sloan’s address, in part, was as 
follows: 
“You, the retailers, are closely | 





with | 


con- | 


of j 
creation of | 


increasing their number, eradica- | 


© 


Code, Used Cars, 
Open Territories, 


Junkers Studied 


| Annual Election Delayed; 
Will Await Revision 
Of Assn. By-Laws 


By William C, Callahan 
Managing Editor, ADN 


DETROIT.—In one of its 
liveliest post-NRA conven- 
tions, the National Auto- 
mobile Dealers Assn. gath- 
ered here 850 strong this 


week to participate in a trade 
practice conference for the in- 
dustry, which was called by the 
Federal Trade Commission. Out 
| of this conference will be de- 
veloped, its sponsors hope, a series 
| of rules under which the industry 
as a whole would be constrained 
to operate in the future. 

| During the three-day meeting 
NADA membership discussed such 
problems as junking, used car 
|allowance controls, closed terri- 
tories, return of the new model 
announcements to January as 
against November. 

As a result of a request for re- 
vision of by-laws and constitu- 
tion of the association, which 
| will be studied by a committee 
authorized at this meeting, it was 
decided to retain present officers 
until the revisions have been com- 
pleted or dismissed. 

Two principal speakers at the 
session were Congressman Gard- 
ner R. Withrow, of Wisconsin, 
sponsor of the Withrow investi- 
gation of the automobile indus- 
try, and Alfred P. Sloan jr., chair- 
|man of the board of General Mo- 
tors. Withrow sharply criticized 
past practices of manufacturers 
and declared that the investiga- 
tion, which will start next Mon- 


_ (Continued on | Page 2, Col. 1) 





Sloan Gives leas Warning 
Against Legislative Control 


associated with one product,” 
Sloan said. “The' public accept- 
ance of the product you sell, as 
measured year after year by its 
serviceability, appearance, price 
and technical position, as well as 
the policies of the producer and 
their administration, are all of vi- 
tal consequence in determining 
your ability to conduct a success- 
| ful business. 

“For that reason I believe that 
you have a right to be heard as 
to those policies upon which your 
| business life depends. You are en- 
titled to an organized plan that 
| permits you to sit around the 
| council table and, in a co-opera- 
| tive way, express your views as to 
what should be done and what 
| should not be done. 

(Continued on Page 23, Col. 1) 
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850 Dealers Gather at NADA’s Liveliest Session} 
Used Cars, Junkers, 


Code, 
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Open Territories Discussed 


(Continued from Page 1) 


day, will be aimed to bring out 
these practices and result in 
recommendations for 
to curb. 


Sloan, Wednes- 


in his address, 


day night, at the annual NADA| 


banquet, declared that in his 
opinion the present trend to seek 
correction of ills in the industry 
through government edict is a 
trend in the wrong direction. He 
pointed out that the solution can 
come only through co-operation 
among dealers and manufactur- 
ers, and that legislation and gov- 
ernment edict, as usual, result in 
making such co-operation more 
difficult than it is at present. 

The Tuesday meeting, which 
was given over to a large extent 
to discussion of a code of ethics 
(ADN April 27) for the industry 
now submitted to the Federal 
Trade Commission, revealed a 
lively interest on the part of 
dealers. During some points in 
the discussion members from all 
sections of the room clamored to 
be heard. 

Rule No. 20, which would have 
made it an unfair trade practice 
for dealers to join together to de- 


press or control used car allow-| 
hit the first | 


ances and prices, 
real spark and brought out how 
strongly dealers feel that some 
means for keeping allowances in 
line is needed. This article was 
stricken completely from the code 
as submitted to FTC. 

Similar fireworks broke out of 
the rule covering a question of 
false invoicing. Under this clause, 


legislation | 


at the Wednesday afternoon ses- | 
j}and management to explore the 





was interpreted, it would 
made it necessary for deal- 


as it 
have 
ers to present 
sale to each customer, 
which it was pointed out is not} 
indulged in by any other industry 
and one which would be next to 
impossible to fulfill under present 


| made 


itemized bills of | 
a practice | 





billing methods within the in- 
dustry. 

A third rule which met with} 
considerable opposition and re-| 
sulted in adding a new rule to} 
the code, was one covering pack- 
ing of finance charges. The added 
rule in this case would make the 
inclusion of finance reserve 
charges in the cost of the car a 
fair trade practice and at the 
same time would make the} 
omission of such charges an 
unfair trade practice. Still an- 
other rule, which was written 
into the proposed code, was one 
which would declare it an unfair 
trade practice for any member of | 
the industry to prohibit dealers 
from carrying more than one 
make of car. This rule, it was 
stated, would be beneficial to 
small town dealers and also to 
factories. 

Additional fireworks developed 
sion, when delegates from Wis- | 
consin sought to have proxy votes 
of their members recognized. This 
was declared contrary to the by- 
laws and constitution, which then 
led to a demand for a revision of 
these. The outcome was that a 
committee will be appointed to 
study the proposed changes and 
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OTHER NADA CONVENTIONEERS pictured during the three-day 
convention in Detroit were, top picture, left to right, standing: Dugal 
Campbell, Brooklyn; Ralph Ebbert, Brooklyn; C. A. Williamson, San 
Antonio and Tom Rose; seated are H. G. Bragg, New York; John T. 
Porter; R. J. Murphy, Washington; Frank Fanning, Newark, and 
Dave Fenner, New York. Second from top, presidents of the state 
dealers’ associations, left to right: Leigh S. Hall, New Hampshire; 
A. B. Chambers, Iowa; Dean Gillespie, Colorado; G. O. Smallcomb, 


California; A. G. Miller, Mlinois; 


oO. F. Kummer, Minnesota; Tom 


Roberts, attorney, Iowa association; Turner A. Summers, Kentucky; 


Theo. Proctor, Florida; A. Du Teau, Lincoln; E. 


L. Turner, Greens- 


burg, P.A.A.; William M. Scott, Baltimore, Md.; Sam Heimlich, Long 
Branch, N. J. Rep. N. J. Auto Trade Assn. and Monmouth county; 


T. B. Attmore, Washington, N. C.; 


Edw. Roney, Michigan Auto Trade 


Assn.; M. M. Moorhead, W. Va.; Wayne C. Williams, Greenwood, 


Miss.; J. O. Weber, Sunflower, Miss., and J. B. Rusterholtz, 
Bottom, Wisconsin delegation, left to 


State Assn. of New York, Inc. 


right, seated: Frank Applegate, Racine; 


Empire 


Harry DeBore, Milwaukee; 


G. W. Brown; G. E. Merkle, Milwaukee; James Brevick, LaCrosse, 


and Louis Milan. 
Hirst; C. W. Bell, Sheboygan; 


Standing, Dugal Campbell (of Brooklyn), A. L. 
W. C. 


McClellan, Delavan; C. A. 


Robbins, Hartford; N. J. Baer, Racine, and Paul Miller, LaCrosse. 
(Other Pictures on Pages 6 and 8.) 





report back to the executive com- 
mittee within 120 days from 
April 27. 

As a result of this move it was 
decided to retain present officers 
until after the committee has 
its report and the present 
by-laws and constitution have 
been revised, new ones adopted, 
or the demands disapproved. In 
all likelihood this will mean a 
second membership meeting at a 
later date this year, unless it can 
be found that the membership 
can be polled on this question by 
mail. 

Junking plans came for 


in a 


lengthy discussion at the Thurs- | 


day session, with the result that 


a committee also has been autho- | 


|rized to make a thorough study 


of various plans suggested and 
later to enter a report recom- 
mending definite action along this 
line. 


Resolution is Adopted 


Open territory was roundly 
criticized and a resolution con- 
demning further continuance of 


such practices was subscribed to 


by members present. 


Chief resolutions adopted at the | 


meeting were as follows: 

The board of directors voted to 
hold the 1939 regular annual 
meeting of the members of the as- 


sociation in San Francisco during | 


April. 
A resolution was adopted in- 
structing the executive committee 


possibilities of a junking plan and 
to report back to the board and 





later to the trade, the best plan | 


that the committee can develop. 

That as a matter of policy the 
management seize every effort to | 
individually or in concert with 
others, work for a reduction in 
the general tax burden both na- 
tionally and locally with a view to 
maintaining a balanced budget 
in all governmental operations. 

Granting of Discounts 

That the management notify 
dealer members in the United 
States that the association is not 
in favor of granting discounts to 
insurance companies, 

That the association goes on 
record as favoring a January in- 
troduction of new models. 

That the organization promote 


highway safety by discouraging | 


the practice of automobile dealers 
selling for use motor vehicles that 
are unsafe and hazardous to the 


users thereof and recommend the | 


passage of uniform state legisla- 
tion providing for regular inspec- 
tion of all motor vehicles and that 
such legislation should establish 
minimum safety requirements 
which standards must be met by 
all motor vehicles before they can 
be licensed for use on the high- 
ways. 
Open Territories Hit 

That the National Automobile 
Dealers’ Assn. in convention as- 
sembled in the city of Detroit, 
Michigan, on this 27th day of 
April, 1938, does hereby formally 
condemn and disapprove the pol- 
icy of open and unrestricted ter- 
ritory now pursued and main- 
tained by the automobile manu- 
facturers in its dealership rela- 
tions and, in order that the va- 
rious evils, vicious trade practices 
and unfair methods of competition 


that are threatening the very ex- | 


istence of the dealership struc- 
ture be eradicated and removed 
so that the dealers of the country 
may be afforded an opportunity 
to attain some fair measure of 
economic security, this conven- 
tion hereby solemnly demands 
that all automobile manufacturers 
of the United States 
adopt and place in operation a 
policy of closed and 


, 


| 


4 
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| IN ATTENDANCE AT THE NADA convention in Detroit this 


| week were, top picture, left to right: Herman Wangelin, Belleville, Ill; 
Stanley Horner, Washington, D. C.; E. M. Lied, NADA president; 
S. H. Bowyer, Phoenix, and L. M. Stewart, St. Louis. Second from top, 
R. J. Murphy, Washington, D. C.; H. H. Robert, NADA attorney; Col. 
Charles H. March, FTC; Horner; Judge George McCorkle, FTC, and 
O. E. Hunt, FTC. Third from top, Westchester County, N. Y. dele- 
gation: Fred L. Brown, White Plains; P. J. Kaufman, Mt. Vernon; 


Chas. F. McKeever, Greenwich, 


of wilful and persistent offenders, | 
said penalties to be strictly and | 
impartially imposed in all cases 
of violations. 
The officers are E. M. Lied, of 
Omaha, president; Stanley Hor- 
ner, of Washington, D. C., first 
vice-president and S. H. Bowyer, 
Phoenix, Ariz., second vice-presi- 
dent; Herman Wangelin, of Belle- 
ville, Ill., secretary; and L. M. 
Stewart, of St. Louis, treasurer. 
The following appointed as 
members of the association’s exec- 
utive committee will likewise 
serve during the interim period: 
J. N. Mitchell, Waco, Tex.; A. B. 
Burkholder, Grand Rapids, Mich.; 
H. B. Vaughan, Birmingham, Ala.; 
Arthur A. Nielsen Hartford, 
Conn.; J. J, Wright, Chicago. 





promptly 


restricted | 


territory for their respective deal- | 
ers in rural and metropolitan dis- | 


tricts, providing reasonable ter- 
ritorial allotments and embodying 
the same in a written contract 
which shall provide stringent pen- 
alties to an extent necessary to 


discourage violations of said re- | 


strictive provisions and further. 


| providing for cancellation in cases 


PROMINENT at the NADA 
meeting in Detroit this week was 
F. W. A. Vesper, president of the 
| NADA during the time of the 
| NRA, 


and C. A. Kawood, Tarrytown. 


| Bottom, Walter Ferrell, Iowa; H. M. Whisman, secretary, Minneapolis 
Dealers Assn.; Harry Trenne, Mont., and ‘Howard B. Moore, Toronto. 


Pa. Truck Assn. 
Praises Actions 


Of Utility Board 


HARRISBURG, Pa. (UTPS).— 
The policy committee of the 
Pennsylvania Motor Truck Assn. 
has unanimously adopted a reso- 
lution approving the Public 
Utility Commission actions, it was 
announced this week by Edward 
Gogolin, association manager. 

The resolution reads: 

“Resolved, by the policy com- 


fu 


on Re 


mittee, Pennsylvania Motor Truck § 


Assn., the state-wide organization 
of the trucking industry in 
Pennsylvania, that it hereby 
record its extreme approval of the 
continuance, by the Public Utility 
Commission of Pennsylvania, of 
its policy of full regulation over 
collection and delivery service as 


so vigorously expressed and set | 


forth in the decision of the com- 
mission in complaint of Public 


Utility Commission of Pennsyl- | 


Railway Express 
docket 


vania 

Agency, 

11288: 
“And 


vs. 
complaint 


be it 


No. | 


further resolved, 


that the fearless and constructive " 


decision in said case be and hereby 
is commended as of the utmost 
value in preventing destruction 
and demoralization of the truck- 
ing industry in Pennsylvania, and 
particularly in preserving local 
drayage, which has so long and 
efficiently and adequately served 
the public under certificates as 
issued by the Pennsylvania com- 
mission.” 





approach to New Deal-business 
harmony. 

This feeling was strengthened 
by Secretary of Commerce Roper’s 
invitation to the 16 big business 
men to submit “a concrete pro- 
gram” for closer working rela- 
tions between the government 
and industry. 

Curiosity about the Roosevelt- 
Ford conference remains largely 
unsatisfied, although it has seeped 
out that the motor magnate and 
Marriner S. Eccles, head of the 


federal reserve board, who par- | 


ticipated in the parley, clashed 
over the wisdom of the spending- 


lending program. Eccles is said | 


to have read a prepared state- 
ment explaining the plan which 
invoked from Ford an intimation 
that Eccles did not know what he 
was talking about. 

Whether or not it is true that 


Ford and Eccles were in disagree- | 
ment on this point, there was no | 


disguising the fact this week that 
Washington as a whole was elated 
over the White House luncheon 
meeting. 

Furthermore, in both official 
and unofficial quarters the great 
industrialist was lauded for his 
very apparent willingness to ren- 
der patriotic co-operation and as- 
sistance without, however, the 


sacrifice of his fundamental con- | 
cepts of the sound methods of at- | 
prosperity and) 


taining national 
restoring the nation’s economic 
equilibrium. 


It was freely stated here that | 
the very fact of Henry Ford’s | 


presence in Washington at a 
friendly luncheon with the Presi- 
dent inevitably will have a most 
salutary effect. 
sharp differences of opinion and 
viewpoint which have existed be- 


Merkle Heads 
Dealers’ Body 


In Milwaukee 


MILWAUKEE.—G. E. Merkle 
has been elected president of the 
Milwaukee Automotive Trades, 
Ine. Other officers are Frank J. 
Kuhl, vice-president; W. M. 
Thompson, treasurer, and Frank 
J. Edwards, secretary. 

Directors named are Harry De 
Boer, Harry Dahl, Aad Dahl, 
Leslie D. Frint, Erwin C. Deising, 
Robert A. Curran, Read E. Wid- 
rig, Paul Thinker, A. A. Jaeger, 
Harry Schwartzburg and Ray B. 
Lorch. 


Set Show Date 


ST. LOUIS.—The 1938 St. Louis 
automobile show will be held Nov. 


12 to 20, it is announced by Joseph | : 
| healthy sign. 


A. Schlecht, secretary-manager. 


| both republicans and democrats 


In view of the| 
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Ford Visit With Roosevelt May Pay Dividends 
Parley Seen Opening Way 


| 
For New Business Deal 
| 


(Continued from Page 1) 


tween Ford and the administra- 
| tion, it was regarded by many 
here as a splendid public-spirited | 
gesture on the part of the former. | 
Ford, it is pointed out, could have 
turned a deaf ear to.the invita- | 
tion which came through the | 
President’s brother-in-law, Hall 
Roosevelt. 

While, of course, it cannot be | 
assumed, on the basis of this 
meeting, that the administration | 
is prepared to abandon all of its 
leftward tendencies, nevertheless 
all well-informed observers are 
convinced that it does portend a | 
definite swing away from policies 
which have been most stultifying 
to sound and permanent eco-| 
nomic recovery. 

On the whole, then, 


cidedly to the effect that Henry | 
Ford's meeting with the President 
is one of the most important de- 
velopments of the past two years, 
and well may be the beginning of 
|a concerted effort to restore con- | 
fidence and, with it, prosperity. 
In the meantime there is gen- 
|eral satisfaction over completion 
of a senate and house compromise 
|on the embattled tax bill, which 


assert will go far toward assist- 
ing business and industrial re- 
covery. In addition to making | 
generous concessions on capital | 
gains levies and on corporation 
profits, the conferees generally 
followed the principle of assisting 
|corporations suffering financial 
| difficulties. Senator Pat Harrison, 
leader of the senate conferees, | 
| says the tax bill gives “real relief 
to business and_ should, 
normal conditions, 
ceipts to the government.” 


Officials here were cheered by 
|}announcement of the federal re- 
| serve system that industrial pro- 
| duction this month has continued 
to cling to the plateau on which 
it landed after the sharp decline 
last year, giving hope that from 
this “shelf” business may take an 
upward swing. This conclusion is 
| also drawn from the action of the 
| U. S. Steel Corp. directors declar- 
ing a regular preferred dividend 
of $1.75, forcasting new financing 
and indicating the board’s belief 
that steel production is scraping 
bottom. 

Steel ingot production, always 
anxiously watched as an industry 
barometer, held at about the 
March level during the first three 
weeks of this month, government 
charts show. A small decline be- 
tween March and April is normal, 
so the steady rate of production 
is taken to indicate a resistance 
to the usual seasonal slackening. 
Moreover, shipments of finished 
steel in March were somewhat 
higher than output, another 





the great | 
bulk of Washington opinion is de- | 


under | 
increase re- | 





TO PERMIT TWO Chevrolet dealers, Wayne C. Williams and J. O. | 
Weber, attending the NADA conclave in Detroit this week, to reach 
their respective homes without delay, C. R. Scharff, Chevrolet’s traffic 
manager, arranged with Chicago & Southern Airlines for plane to 
make unscheduled stop at Greenwood, Miss. They are shown boarding 
an American Airline plane in Detroit; left to right: Weber, Williams 
and T. B. Murray, Chevrolet dealer of Wynne, Ark., who went along | 


as far as Memphis. 


‘Automotive Leads Again?’ 
Lauded by Executives 


Alvan Macauley, president, Automobile Manufacturers 
Assn. and president Packard Motor Car Co.: “I congratulate 
you on the special rotogravure section of Automotive Daily 
News, ‘Automotive Leads Again!’ It was not only interesting 
but constructive in character. It well portrayed how the 
automotive industry, through the courage of its leaders, led 
the way in bringing about a recovery from the 1930 de- 
pression. It showed most clearly what the industry can do 
toward bettering general business for the whole nation, when 
given the opportunity of exercising its full power, courage 
and resourcefulness.” 


Alfred Reeves, vice-president, Automobile Manufacturers 
Assn.: “Once again Automotive Daily News, with its usual 
enterprise, contributes to the advancement and better under- 
standing of the importance of the motor industry, by its 
issue indicating how even in troublesome times, the motor 
industry marches on for the advancement of American busi- 
ness, as a whole.” 


A. E. Barit, president, Hudson Motor Car Co.: “Your 
rotogravure extra is both interesting and stimulating. It is 
a good piece of work and well timed. Best regards.” 


Paul G. Hoffman, president, Studebaker Corp.: “Roto- 
gravure issue of Automotive Daily News not only is a 
magnificent job but coming out at this particular time it 
sets an example of courageous action for which you are to 
be especially commended.” 


C. L. McCuen, general manager, Oldsmobile: “I want to 
take this opportunity to compliment the staff of ADN on the 
‘Automotive Leads Again’ edition of Automotive Daily News 
published on April 22. This appeals to me as an intelligent 
job of reporting, interestingly done. Surely no other industry 
has contributed in a greater degree to ‘the more abundant 
life’ in America than has this automobile industry. The 
efforts of ADN should bring a keener appreciation of this 
fact to all who see and read what you have written. I wish 
to thank you on behalf of the entire Oldsmobile organiza- 
tion for a very intelligent interpretation of the industry’s 
contributions toward a higher standard of living in this 
country.” 


A. vanDerZee, vice-president, Chrysler Corp.: “I want to 
take this occasion to compliment ADN upon its initiative 
and enterprise in presenting the automobile industry the 
way you have done in your rotogravure extra. One cannot 
help but be newly impressed with the economic importance 
of this great industry, because of the comprehensive and 
factual manner in which you have depicted the industry 
itself. You have struck a note of confidence and go-forward- 
ness that this country so badly needs. I hope the ADN 
rotogravure extra has had wide distribution, because it is 
stimulating and confidence-building.” 


W. E. Holler, general sales manager, Chevrolet Motor 
Division: “The rotogravure edition of Automotive Daily 
News of April 22 is an outstanding achievement, of which 
your organization has every reason to be justly proud. From 
cover to cover this is a record of the industry’s unbounded 
faith in the future of America. The job you have done cannot 
help but inspire confidence in the minds of those fortunate 
enough to receive a copy of this special edition. You have 
done a magnificent job, not only for the automotive industry, 
but for all business. Congratulations and best wishes for 
your continued success.” 


W. M. Purves, general sales manager, Dodge Division: 
“The special rotogravure issue of Automotive Daily News is, 
I think, a well-gotten up issue. I have not had an oppor- 
tunity to go over it in great detail as yet but it looks like a 
constructive issue.” 


John D. Biggers, president, Libbey-Owens-Ford Glass Co.: 
“Congratulations on the ‘Automotive Leads Again!’ edition 
of Automotive Daily News. Everyone reading this issue must 
surely receive renewed confidence in our economic future 
and the organizations which are contributing so much to 
our nation and the lives of our people.” 


Leo Kocialkowski, chairman, Committee on Insular 
Affairs, House of Representatives, Washington: “Thank you 
very much for sending me a copy of the April 22 issue of 
Automotive Daily News. I have found it extremely inter- 
esting.” 

R. W. Ruddon, president, Federal Motor Truck Co.: “Con- 
gratulations on April 22 rotogravure issue, Automotive Daily 
News. The editorial content was very well handled and most 
inspiring. This issue again proves your real value to our 
industry. Also accept my personal congratulations.” 


S. B. Robertson, president, B. F. Goodrich Rubber Co.: 
“Goodrich congratulates Automotive Daily News on its spe- 
cial edition which we have found of unusual interest. 
Regards.” 


Cc. P. Simpson, general sales manager, Pontiac Motor 
Division: “Just last evening on my return to Pontiac I read 
with interest the special rotogravure section of Automotive 
Daily News and found it one of the most constructive and 
interesting issues I have ever seen. You certainly did a 
good job.” 

E. S. Evans, president, Evans Products Co.: “My con- 
gratulations on the special edition of Automotive Daily 
News. Most certainly it presents an impressive picture of 
accomplishments in the automotive field and the importance 
of a great industry whose progress is so vital to the entire 
economic structure of our country.” 











Stiffler Appointed 


General Manager 


Of United Motors 


DETROIT. William S. Knud- 
sen, president of General Motors, 


|announces the appointment of C. 


B. Stiffler as 
general man- 
ager of United 
Motors Service, 
Inc. 

Stiffler will 
succeed F. A. 
Oberheu, who 
has been gen- 
eral manager of 
United Motors 
since 1930 and 
who is now tak- By 
ing a six months C.B. Stiffler 
leave of ab- 
sence. The appointment will be- 
come effective May 1. 

Stiffler is promoted from the 
position of assistant general man- 
ager and has been with General 
Motors since 1919. Stiffler was in 
the central office of General Mo- 
tors from 1919 to 1926, when he 
went to the Oakland Motor Co. at 
Pontiac. In 1932 he transferred to 
Buick at Flint, and in 1936 he be- 
gan his duties with United Motors. 


Fischer Heads 
Newark Assn.; 


Code Opposed 


NEWARK, N. J.—George F. 
Fischer, head of Fischer Auto 
Sales Co., was elected president 
of the Newark Automobile Trade 
Assn. at its recent 31st annual 
meeting. He succeeds Frank J. 
Fanning, who is a director of 
National Automobile Dealers’ 
Assn. 

William L. Mallon was re-elected 
vice-president and manager, 
while Edward J. Foley was named 
treasurer. 

Others elected were David E. 
Lane, R. Kenneth Mackenzie, 
Robert B. King, Joseph F. De- 
laney, trustees for three years; 
and Harry H. Oliver, trustee for 
one year. Trustees continuing on 
the board are Bronson P. Booth, 
Frederick W. Ehrlich, Charles C. 
Harrison, Harold F. Herdman, 
Daniel A. Leary and J. Henry 
Pfau. 

A resolution was adopted plac- 
ing the association on record as 
opposed to the fair trade rules 
proposed by the federal trade 
commission until such time as the 
investigation by the same body 
authorized under the Withrow law 
was completed. Another resolu- 
tion passed demands repeal of 
the federal excise tax. 


Brooks to Head 
Jacksonville Assn. 


JACKSONVILLE, Fla. — Erwin 
T. Brooks, president of Brooks- 
Gillespie Motors, Inc., was elected 
president of the Jacksonville 
Automobile Dealers’ Assn. at a 
recent meeting of that organiza- 
tion. 

J. C. Carter was re-elected 
vice-president, and William Cat- 
lin was re-elected’ secretary- 
treasurer. 


Pa. Registrations Up 
During First Quarter 


HARRISBURG, Pa. (UTPS).— 
An increase of 39,882 registrations 
of motor vehicles has been re- 
ported in Pennsylvania this year, 
the March registration alone be- 
ing 2,608 cars ahead of March last 
year. There are now 1,522,082 pas- 
senger cars registered in the state 
as compared with 1,482,201 last 
April. 

In addition to automobile regis- 
trations, 228,141 commercial ve- 
hicles had been registered to Apr. 
1 in the state. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(ADN 6-10-1933) 
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Congratulations, NADA 


FFICERS and members of the National Automobile 
J Dealers’ Assn., which met this week in Detroit, in our 
opinion deserve congratulations from dealers throughout 
the country for one of the liveliest and most interesting 
meetings in its history. Attendance, which reached ap- 
proximately 850, was at a new peak with the possible ex- 
ception of the old NRA days. Discussions from the floor 
in regard to proposed rules for future conduct within the 
industry under FTC were concise and to the point. 
Diversity of opinion among members of any group or 
association coupled with a freedom of expression is the 
greatest assurance of its virility and value. Only lethargy 
is deadly. On this basis, we feel the proceedings this week 
were most encouraging. To an unusual degree it seemed 
members expressed their views with vigor but no rancor. 
These expressions were accepted in the same spirit. Only 
in this way can members really become part of their as- 
Sociation and the association become representative of its 
membership. May we add our congratulations also? 


FTC Code 


Ray of ethics approved this week in amended form at 
the trade practice conference called by the Federal 
Trade Commission at Statler Hotel, will now be placed | 
before FTC officials for further study. To clear any mis- 
understanding regarding the rule submitted, it should be| 
pointed out that the expression of viewpoints as repre- 
sented in the approved code merely will form the base 
around which any code to be adopted at a later date will 
be constructed. 

_ None of the rules voted upon are fixed and all are sub- 
ject to further change. The extent of revision made at this 
week’s meeting indicates clearly how important it is for 
all members of the trade to keep closely in touch with 


further activities. 
F OR no other reason than that they were co-speakers 
on the program of National Automobile Dealers’ Assn., 
here this week, we take the liberty of connecting the names 
of Alfred P. Sloan jr., chairman of General Motors and 
Rep. Gardner R. Withrow of Wisconsin. So far as view- 
points are concerned both expressed a desire to improve 
conditions within the automotive industry. 

The big difference as we view it is this: Rep. Withrow 
proposes an investigation of the industry to find out what 
is wrong with it and pass laws to correct the ills. It is 
interesting in this connection to note that this was Rep. 
Withrow’s first visit to Detroit. 

Mr. Sloan, on the other hand, visits Detroit quite fré- 
quently. He knows what are basic ills in the industry, rec- 
ognizes them and on Wednesday evening outlined his 
theories on how they can be corrected. Corrected, not by 
coercive laws, but by co-operation. Mr. Sloan has his life, 
his reputation, his fortune and accomplishments tied up 
with the welfare of the automotive industry. Rep. With- 
ted would like to tie-up the automotive industry with his 
uture. 


Sloan vs Withrow 


NEEDED 





By GEORGE M. SLOOUM 


In the law they have 
“AN the term “what is 

; » needed is an event,” 
EVENT: meaning, as I under- 
stand it, that before certain things 
can happen an “event” must 


transpire which makes all of the 
statutory laws operative. I learned | 
this from recent experience with 
a club in which I happen to be 
active which was going through 
the throes of reorganization un- 
der the bankruptcy statute 77B. 
+ cd * 


WEDNESDAY, as I write this, 
I am hopeful that the announce- 
ment in the press this morning 
that 16 top ranking heads of big 
business, led off by Owen D. 
Young of the General Electric 
Co., had signed up what really 
amounted to an agreement with 
the President that, if he was 
sincere in his last fireside talk, 
they too would show their good 
faith in using every power at 
their disposal to turn the tide 
of recession and head back to- 
ward prosperity. This is the 
kind of an “event” that those 
among us who are optimists 
have been long awaiting and 
confidently expecting. 

* * * 


THIS WEEK, in attendance at 
the NADA convention in Detroit, 
I have talked to a good many 
automobile dealers from every 
section of the United States. In 
spite of the fact that they are in 
exactly the same position that 
every so-called “small business 
man” in the United States is in, 
there was 
pressed. They seem to believe, as 
I do, that all it would take was a 
break in this present log-jam to 
start the wheels of recovery roll- 
ing in a way that would surprise 
even the optimists. Many of them 
commented on the fact that they 
had heard more pessimism in and 
around Detroit than in the section 
of the country where they came 
from. Several made the remark 
that as a matter of fact the real 
recession had only been keenly 
felt in their locality during the 
past 60 days. 

* oh * 

I DID NOT hear from them 
the comment which I have 
heard in some other places that 
so far as the year 1938 was con- 
cerned there was not much 
more to be expected of it in the 
sale of new automobiles. This 
does not check at all with my 
personal knowledge of acquaint- 
ances who are only waiting to 
see that business is going to 
take a turn and they will ex- 
change their present cars for 
something better. It would be 
suicidal for any dealer or any 
salesman to become inocculated 
with this virus of pessimism 
and lay down on the job when 
he should be _ redoubling his 
efforts. 

* a * 

IF I WERE an automobile 
dealer or salesman I certainly 
would ring doorbells and particu- 
larly in the rural districts from 
here on. Why should our industry 
hang its head over the product 
which it offers in any of the 
American-built automobiles sim- 
ply because they are 1938 models? 
You know as well as I do that we 
never had a better product to sell 
or perhaps a tougher market in 
which to sell it. That ought to be 
a challenge to any red-blooded 
citizen who is worth his salt. I 
am glad to say I did not find this 
defeatist attitude in the minds of 
any of the dealers in Detroit with 
whom I talked.—_G.MS. 


—Extra reprints of the edi- 
torial “A Report to the 
Boss” on this page will be 
furnished in small quanti- 
ties on request or in larger 
quantities at cost. 

—Extra copies of the “Auto- 
motive Leads Again” edition 
are still available at 25c per 
copy postpaid. 


little pessimism ex- | 








A Renort to the Boss! 


An Editorial reprinted by request from Automotive Daily News’ 
Rotogravure Section, “Automotive Leads Again!” April 22, 1938. 


N this special issue of Automotive Daily News, America’s big- 
gest manufacturing business reports to its boss... the 
Ultimate Consumer. 


Why such a report at this time? Because it sounds a note of 
needed confidence and optimism. Because there is news from the 
world of motor cars that is of personal concern to every man, 
woman and child in America. 


Why is this report made to the public? Because the automo- 
bile industry depends entirely for its progress upon public 
approval. It can go ahead only when the Ultimate Consumer 
nods “Yes.” It slows down when the Ultimate Consumer says 
“No.” 


What has the automotive industry been doing in these recent 
troubled years? What is it doing now? What is it planning? 
What is it thinking? How does it regard the future? 


Pictures and stories in these pages give the answers. 


* * * * 


This job of being the greatest industry in the world’s greatest 
republic is not one to be taken lightly. No business was ever so 
completely owned by the public. None ever touched so intimately 
the lives and livelihood of so many people. 


The automobile industry has a vast stewardship to account for. 
It is responsible for the welfare of 6,000,000 people on its im- 
mediate payrolls. It is indirectly responsible for the living of 
18,000,000 more. They are all Ultimate Consumers. 


It has in its keeping $1,800,000,000 of invested capital. But the 
automobile industry did not create that money. It came from 
Ultimate Consumers. 


It is responsible, in a broad way, for the safety and happiness 
of the men and women who drive the 25,000,000 automobiles on 
our streets and highways. They are Ultimate Consumers, too. 


These are some of the reasons why the automotive industry 
considers the interests of the public its own interests . . . why it 
regards the Ultimate Consumer not only as “the boss,” but as the 
partner and confidant of its plans. ~ 


* * * * 


The giant industry could have remained a pygmy, had it chosen 
the easiest way . . . made the wrong turns, or run through the red 
lights ... at any of many points along its path. 


It chose the hard way . . . the American way. It made itself 
great by a typically American genius for never being satisfied with 
products that could be improved. 


It has shaped style and beauty from cold steel. It has worked 
miracles of engineering in the cause of performance and safety. 
It has brought prices so low, made financing so easy, that there 
is one automobile for practically every home in America today. 


But this is all “ancient history.” What now? Well... the 
automobile business is carrying on according to its tradition. 


* * * * 


There has been much printed and talked about the automobile 
industry “leading the country out of depression.” It is a compli- 
ment which motor car leaders have sincerely tried to deserve. But 
the automobile industry no more cures depressions than it causes 
them. It is the people themselves who make and unmake Ameri- 
can prosperity. By their thinking, or lack of it. By their confidence, 
or lack of it. By their spending, or lack of it. 

Business (which is also nothing but people) can help. But at 
this time in this recession, as at some point in every recession in 
our history, the next move is up to the real boss—the Ultimate 
Consumer, 

When the mind that is afraid casts out its fear . 
closed hand that holds the nation’s dollars opens . . 
will return. 


. . when the 
. prosperity 
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Shaded areas indicate the 20 Manhattan, Bronx, Brooklyn 
and Queens districts in which Pontiac gets its greatest sales. 
These are strong New York Times neighborhoods, too. 





ontiacs Sell Fastest in New York 


Where The Most Times Readers Live 


O automobile manufacturer needs a 

detective to find his best and most 
economical sales opportunity in New York. 
Active new-car buying neighborhoods are 
as easy to find as Brooklyn Bridge or the 
Empire State Building. 


New York City contains 114 sales districts, 
for which new-car registrations are available 
by makes. These figures show that in some 
areas automobile buying is high, in others low. 
Selling is most profitable, of course, for the 
automobile manufacturer who concentrates 
where the most ready-to-buy prospects live. 


Pontiac's 1937 sales point out how highly 
concentrated automobile buying is in New 
York — aad, equally important, how effec- 
tively the pattern of the city’s new-car buy- 
ing is matched by the circulation of The 
New York Times: 


ADVERTISING REPRESENTATIVES: 


* * Twenty districts (out of 114) bought 
41% of the Pontiacs sold in New York 
in 1937. 


(The New York Times circulation in 
these 20 districts is 116% greater than 
that of the second 1937 automotive 
linage medium.) 


* * In just 10 districts, 26% of the Pontiac 
“8” models were sold in 1937. 


(The Times circulation in these 10 dis- 
tricts is double that of the second 1937 
automotive linage medium.) 


* * 67% of all Pontiacs were sold in dis- 
tricts where median family expenditure 
exceeds $3,500 per year. 


(68% of The Times circulation is in the 
same districts.) 


No matter what car’s sales are analyzed, 
the answer is always the same: wherever new- 
car buyers are to be found in greatest numbers 
The Times circulation rises to a peak. The Times 
advertising columns are the master key to 
more automobile sales in New York City. 


Because advertisements in The Times are 
easily translated into consumer buying, The 
Times is the first choice of advertisers in 
the automotive and many other fields. Hun- 
dreds of major advertisers give The Times 
market extra emphasis because extra adver- 
tising in The Times brings dividends of 
extra sales and extra profits. 


One of a series of advertisements analyzing the New York 
automobile market, section by section. The New York Times 
advertising representatives will supply interested executives 
with full details, by districts and by individual makes of car. 


The New Pork Cimes 


“ALL THE NEWS 


JOHN B. WOODWARD, INC 


THAT'S 


ett tC FPeinzt” 


NEW CENTER BLDG., DETROIT 
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N. J. Tests Cut Detective-Equipment Fatalities 877 


in All Accidents 
Credited to Car Inspection 


(Continued from Page 1) 


was attributed in part by State 
Motor Vehicle Commissioner 
Arthur W. Magee to the inspec- 
tion program. Study of the acci- 
dent summaries supports this 
view. 

Only one fatal accident on New 
Jersey highways during February 
was traced to defective equipment 
as compared to eight during the 
same month last year. Defective 


Shaw Is Elected 
By Kansas City 


Car Dealer Assn. 





KANSAS CITY.—C. L. Shaw, 
president of the Shaw Motor Co., 
Packard dealer of Kansas City, 
Kans., has been elected president 
of the Kansas City Motor Car 
Dealers Assn. for the year 1938- 
39. The association includes the 
dealers in Greater Kansas City. 

John H. Cunningham, vice- 
president of the Hudson-Brace 
Motor Co., Hudson distributors, 
was elected vice-president. C. M. 
Woodard was re-elected 
tary-treasurer. 

The other directors of the as- 
sociation are: Roland H. Record, 


Sight one Horace W. Ward. 


Midwest | Saf ety Conclave 


Set for Chicago, May 17 


CHICAGO.—Under auspices of 
the Greater Chicago Safety Coun- 
cil, the Illinois Industrial Com- 
mission, the Institute of Traffic 
Engineers, the Keep Chicago Safe 
committee, and co-operating agen- 
cies, the 16th annual Midwest 
Safety Conference will be held 
here at the Hotel Sherman dur- 
ing May 17-19. 


secre- | 





| year, five this year; 
Frank Ball, Sam C. Clasen, T. M. | 
Higgins, Ray M. Klapmeyer, Jack | 
| were traced last year as causing 


| non-fatal 





equipment was reported responsi- 
ble for 100 non-fatal accident in- 
juries in February, 1937, as 
against only 58 this year, or a 
reduction of 42. Accidents from 
defective equipment, causing 
property damage only, were 120 in 
1937 as against 74 in February 
this year, a decrease of 46. 


Breakdown of the February 
statistics revealed faulty brakes 
caused four deaths last year, none 
this year; 52 non-fatal accidents 
last year, 24 this year; 58 prop- 
erty damages only last year, 37 
this year. Improper headlights 


|} were traced as the cause of one 


death in both years; 22 non-fatal 
accidents last year, nine this year; 
20 property damage only last 
year, six this year. Taillight out or 
obscured caused no deaths either 
year, but brought 14 non-fatal ac- 
cidents in 1937, 13 this year; 17 
property damage only last year 
and the same this year. 
Defective steering mechanism 
caused one death in February last 
year, none this year; two non- 
fatal last year, four this year; 10 
property damage only last year, 
three this year. Puncture or blow- 
out was known to have caused 
one death last year, none this 
year; six non-fatal injuries last 
10 property 
10 this 
defects 


damage only last year, 
year. Other mechanical 


none this year; four 
last year, three this 
year; five property damage only 
last year, one this year. 


one death, 


Must Have Licenses 


MILWAUKEE, Wis.—Assistant | 


City Attorney Carl F. Zeidler has 
advised Police Chief Joseph T. Klu- 
chesky that every automobile finance 
company must have a used car deal- 
er’s license. Under the statutes, all 
used car dealers and finance com- 
panies are required to file 
reports on n repossessed cars. 


_ | from 


ADN photos by Norman York 


ATTENDING THE NADA CONVENTION at the Statler in De- 
troit this week were hundreds of leading dealers, association officials 
and ranking automobile industry personalities. Top picture, left to 
right, H. L. Yarnall, manager, Ford Dealers of Indiana, Indianapolis, 


and Herbert Hedeen, Dodge Dealers’ Assn., Chicago. 


Second from 


top, Roy Davidson of Idaho; M. P. Trenne, secretary Montana Motor 
Trades Assn.; Gene Nesbitt, Tracy, Calif. and Roy L. Cook of New 
Mexico. Bottom, R. N. McGraw, West Virginia; Lawrence E. Rollins, 
secretary-manager, West Virginia Dealers Assn. and Windy Hicks 
) of the association, and G. A. Leukhart, National Used Car Report. 
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Diesel Car Era 
Far Distant,SO 
Exec uti vel Tolils 


CHICAGO. Sheanih impres- 
sions to the contrary, the era of 
diesel engines in passenger cars 
has neither arrived, nor is it near. 
Such is the conclusion of Dr. D. P. 
Barnard, engine laboratory chief 
of Standard Oil Co. of Indiana. 

Dr. Barnard’s findings, just an- 
nounced following an exhaustive 
study of the question, convinced 
him that the spark ignition en- 


gine commonly in use is basically | 


best suited for automobiles be- 
cause of low first cost and great 
flexibility. The diesel engine, he 
adds, can be used successfully 
only where its advantages justify 
greatly increased investment and 
various important concessions. 

“The diesel’s most logical place 
on the highways is under condi- 
tions of continuous use and sub- 
stantially constant scheduled 
speeds,” states Dr. Barnard. “It 
does not fit the requirements for 
the great bulk of passenger traf- 
fic.” 

There is every indication that 
such engines will eventually be 
used in large numbers in com- 
mercial vehicles, their net effect 
will probably be to increase the 
total demand for petroleum fuels 
rather than to shift demand from 
gasoline to heavy fuel, Dr. Bar- 
nard said. 


Harrison Named 
Assistant Sales 
Head by Willys 


TOLEDO. — Appointment of 
William K. Harrison as assistant 
sales manager for Willys-Over- 
land Motors, Inc., is announced 
by Nelson A. Beardsley, general 
sales manager. 

Harrison, who comes to Toledo 
Pittsburgh, has for years 
been actively engaged in execu- 
tive capacities in the wholesaling 
and retailing of automobiles 
the lower-price ranges. 
past 4% years, he was retail sales 


manager for McKinley-Gregg, | 


(Ford), Pittsburgh. 


In his new activities he will be | 
closely identified with the develop- | 
ment of retail sales of Willys cars | 
and trucks on a national basis | 


Chrysler 100 Club Salesmen 


ganization which now totals 2,050 | 


Outsell Selves Despite Slump 


throughout the Willys dealer or- 


outlets in the domestic trade 


area. 


Nine Are Honored 
By Chevrolet Zone 


DETROIT.— Nine dealer ac- 
countants and business managers 
of Chevrolet’s Detroit zone re- 
ceived solid gold pins for out- 
standing performance in the field 
of automotive retail accounting, 
at a dinner given by the business 
management department of the 
company’s central office this week. 

E. J. Hogan, manager of the 
department, addressed the gather- 
ing, numbering about 50, stressing 
the importance of efficient ac- 
counting work to the permanence 
and stability of a dealership. Tre- 
mendous progress in the direction 
of systematic accounting opera- 
tion has been made in the past 
year, he said. 


Set . Anal Meeting 


PHILADELPHIA.—The forty-first 
annual meeting of the American 
Society for Testing Materials has 
been set for June 27 to July 1, in- 
clusive, at Chalfonte-Haddon Hall, 
Atlantic City, according to R. E. 
Hess, assistant secretary. 

C. J. Alexander, ADN’s Wall Street 
correspondent, weekly presents an 
accurate analysis of the Street’s 
automotive perspective. 





in | 
For the | 








ADN photos by Norman 


DEALERS MEET AT ADN’S open house as the NADA convention 
opened Monday at the Statler. In the top picture are shown a group 


of dealers from Wisconsin; 


second from top, left to right, S. F. D. 


Meffley, Recording & Statistical Co.; Milan V. Ayres, NAFSC secre- 
tary, and Fred Chew, American Finance Conference, all of Chicago. 
Third from top, George Ostendorf, president Buffalo dealers associa- 
tion and Marjorie Baker, manager of the association. Bottom, left to 
right, J. R. Scott, Chattanooga; C. W. Coons, Peoria; H. M. Whisman, 
Minneapolis, and H. F. McCool, Chattanooga. 


DETROIT. —Intensive and 


automobile retail ffield, even 
though the general sales curve 
may be somewhat below normal. 
This is proved by reports on the 


Chrysler 100 Club contest now in| 


progress. 


that the leaders in this contest 
are selling more cars than they 
did in the corresponding period a 
year ago, even though 1937 was 
Chrysler’s biggest sales year. In- 
dications are that it will take a 
bigger total of sales merely to 
qualify among the first 100 than 
it did in any previous contest. 
The Chrysler 100 Club comprises 
the 100 men who sell the largest 
number of Chrysler cars in a 
given period, this time from July 


1, 1937, to June 30, 1938. The usual | 
reward for making the club is a| 


trip to the factory and several 
days’ entertainment. Winners also 


are given a membership pin and} 


a certificate. Those who make the 
club a second year get pins set 
with one diamond for each year 
that they qualify. 

“One of the interesting and en- 
couraging features of the returns,” 
says Arthur E. Tongue, director 
of advertising and sales promo- 
tion of the Chrysler division, 


in- | 
telligent effort gets results in the} 





Chrysler Corp. “is that the lead- 
ers represent such a wide geo- 
graphical distribution. They are 
located in cities and towns of all 
sizes, too, indicating that it isn’t 
the census that is important but 
the percentage of possible pros- 
pects that a salesman is able to 


| bring to the point of buying.” 
Figures compiled to date show | . ” ying 


Veteran Chicago Dealer 


Moves to Des Moines 


CHICAGO.--Jenks Brady, vet- 
eran Chicago dealer, head of a 
firm bearing his name, and for 
the past several years handling 
the De Soto and Plymouth line on 
Michigan avenue automobile row, 
has just moved to Des Moines, 
Ia., where he will continue as 
dealer for the same cars. 


The removal to Iowa has forced 
Brady to resign as secretary and 
a director of the Chicago Auto- 
mobile Trade Assn. His successor 
will be eiected at the annual 
meeting in June. 


Opens Coast Office 

DETROIT.—The Detroit Rex Prod- 
ucts Co., manufacturers of degreas- 
ing machines, solvents, cleaners and 
strippers, has opened a branch office 
at Huntington Park, Calif. This 
office will serve the southwest sec- 
tion of the United States. 
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Good men and true 
are the backbone of Studebaker’s 


Studebaker is justly proud 
of its many ‘father and son” 
teams! Pictured at right are 
veteran gauge inspector Wm. 
E. Perkins and his son Earl who 
works on final assembly. In the 
Perkins home, as in thousands 
of South Bend homes, the 
Studebaker tradition is strong. 
New Studebaker employees are 
selected primarily from fam- 
ilies of present or former expe- 


rienced Studebaker craftsmen. 


They've been pals at play 
as well as work for years! 
You never hear anyone asking, 
“Who is that new guy?” at 
Studebaker. Long-time resi- 
dents of South Bend, without 
a transient in their number, 
Studebaker workmen are men 
like Messrs. Horton, Claudon, 
Addington and Powell, pic- 
tured below. They average just 
over 32 years of age md 14 
years as Studebaker employees. 


“You can't tie Studebaker economy,” say these amateur fly tiers— 
They’re talking about the record of better than 24 miles per gallon that a 
1938 Commander made in this year’s Gilmore-Yosemite run. Their names 
are Steve Pischalko and Ralph Klopfenstein, photographed tying trout flies 
at the Outdoor Show given by the Studebaker Rod and Gun Club. Every 
Studebaker workman has a personal stake in the success of every Studebaker. 


great reputation 


Independent surveys among all car owners, 
made during each of the past 3 years, establish 
that Studebaker is at the top in living up to and 
exceeding owners’ expectations. 

Among the many Studebaker advantages to 
which Studebaker dealers credit their success are 
—‘“the enthusiasm and satisfaction of owners”— 
the fact that “customers are well pleased with 
their purchases and therefore repeat’”—‘“the low 
cost per car for free service.” 

There is a good reason for this. There are 
7,300 master craftsmen at Studebaker. They aver- 
age 40 years of age. Half of them have been 
Studebaker employees 10 years or more. 

The surviving soundness they build into every 
Studebaker car and truck makes more money 
than other cars could for Studebaker dealers. 


Never before have Studebaker owners enjoyed so much for so lit- 
tle—$875 to $1555 delivered in South Bend. For details of the 
attractive Studebaker franchise, address Paul G. Hoffman, 
President, The Studebaker Corporation, South Bend, Indiana. 


AMERICA’S 
TU) ca ere 
FACTORY 





AUTOMOTIVE DAILY NEWS, SATURDAY, APRIL 30, 1938 


March Car Financing Up 23 Per Cent Over Feb. 


ADN ren by Nerwibe York 


ATTENDING THE CONCLUDING banquet, at which Alfred P. 
Sloan jr., was principal speaker, were, top picture, left te right: W. E. 
Griffith; Harry G. Moock, Plymouth’s general sales manager; Frank 
J. Edwards, Milwaukee; G. W. Browne, Milwaukee; D. G. Peckham, 
Cleveland; F. W. A. Vesper, St. Louis, and C. E. Gambill, Chicago. 
Bottom, left to right, Stanley Horner, Washington; H. H. Roberts; 
Charles H. March; Rep. Gardner R. Withrow; A. Grant Walker, Erie, 
Pa.; Judge Van Allen, NSPA, and Judge McCorkle, FTC. 


Rubber Companies to Unite 


In Drive on 


NEW YORK.—Plans for a na- 
tional campaign to promote 
greater safety in motor car driv- 
ing is announced by the tire di- 
vision of the Rubber Manufac- 
turers’ Assn. Co-operating with 
the association will be the tire 
manufacturers of the country, 
distributors and dealers. 

The campaign, Which will be 
climaxed by observance of Na- 
tional Tire Safety Week, May 
14-21, is designed to replace an 
estimated 59,000,000 tires due to 
wear out during 1938, according 
to A. L. Viles, president of the 
association. The campaign is also 
expected greatly to stimulate 
business. More than $500,000,000 
in sales would result if all old, 
smooth tires were replaced with 
safe, new ones, Viles estimated. 

Pleas to motorists to protect 
themselves, their families and 
other drivers on the road with 





Carnegie - Illinois 


Appoints Andrews 


PITTSBURGH. — Appointment 
of William P. Andrews as man- 
ager of sales, Cincinnati district, 
is announced by Carnegie-Illinois 
Steel Corp. 


Andrews, now assistant man- 


ager of sales, Chicago district, as- | 


sumes the position made vacant 
recently by the death of Lawrence 
K. Slaback. 
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T the Roosevelt you may live 

quietly in an atmosphere of 

thoughtful friendliness, or enter- 
tain as the occasion demands. 


/ 


oe 


Orrin Tucker and Or- 
chestra nightly in Grill. 
Dine ‘neath the Hendrik 
Hudson Room's noted 
Wyeth murals. 


2 >t te Eb > bb bb Ob ob ob ob 


Unsafe Tires 


them by replacing their old, 
smooth tires will be presented to 
the nation in a series of ads in 
more than 300 newspapers. 

The campaign also marks a 
great step forward in the tire in- 
dustry, according to Viles, for 
this is the first joint effort by the 
whole industry to increase the 
safety of highways, and at the 
same time to increase tire sales. 
‘Tire manufacturers participat- 
ing are Cooper Corp., Findlay, O.; 
Corduroy Tire & Rubber Co., 
Grand Rapids, Mich.; Dayton 
Rubber Mfg. Co., Dayton, O.; 
Firestone Tire & Rubber Co., 
Akron; Fisk Tire Co., Inc., Chico- 
pee Falls, Mass.; Géerieral Tire & 
Rubber Co., Akron; B. F. Good- 
rich Co. and Goodrich Associated 
Lines, Akron; Goodyear Tire & 
Rubber Co., Akron; Kelly-Spring- 
field Tire Co., Cumberland, Md.; 
Lee Rubber & Tire Corp., Con- 
shohocken, Pa.; Mansfield Tire & 
Rubber Co., Mansfield O.; Mc- 
Creary Tire & Rubber Co., In- 
diana, Pa.; Norwalk Tire & 
Rubber Co., Norwalk, Conn.; 
Pennsylvania Rubber Co., Jean- 
nette, Pa.; and United States 
Rubber Products, Inc., New York. 


Set Jie Date 


HOLLYWOOD, Calif.— Whole- 
salers’ convention and show of the 
Automotive Maintenance Industries 
has been set for May 12, 13, 14 and 
15, at the Hotel 





Hospitality in the tradition of “T.R.” 


THE 


ROOSEVELT 


Bernam G. Hines, Managing Director 
Madison Ave. at 45th St., 
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velt, according to J. M. Noble, gen- 


| ere ral manager. 
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You may live simply or enter- 
tain at the Roosevelt in an atmos- 
phere as traditionally hospitable 


as that of the great ‘‘T.R.”’ 


&, 


* 


Cocktail in any of half-a- 
dozengay,intimate spots. 


Red Cap service under- 
ground directly from 
Grand Central. 


Néew York 


Hollywood-Roose- | 


| Teetor, 


| Hartley 
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| Assn. 
| ters at 309 West Jackson boulevard, 


| general manager. 


But Total Still 
Is 55% Under 
March of 1937\R 


Special to Aatemasien Daily News 

WASHINGTON.—Dollar volume 
of retail financing of new pas- 
senger automobiles showed a de- 
crease of 55 per cent for March 
this year as compared with March, 
1937, and a decrease of about 53 
per cent compared with March, 
1936, according to preliminary es- 
timates by the U. S. Department 
of Commerce. 


Compared with February, 1938, 
however, there was an increase of 
23 per cent. 


Percentages are based on daily 
average figures with each business 
day of the week weighted accord- 
ing to the relative volume of busi- 
ness as determined by experience 
in the trade. Comparison of 
March, 1938, with the same month 
of previous years and the per- 
centage changes from February to 
March in past years are shown 
below: 


Comparisons of March, 1938, with 
the same month of previous years 


March 1938 was 

lower than March, 
lower than March, 
lower than March, 
lower than March, 
higher than March, 
higher than March, 
lower than March, 
40.1% lower than March, 
52.6% lower than March, 


February-March Changes 
Percentage change from February 
March, 

March, 
March, 
March, 
March, 
March, 
March, 
March, 
March, 
March, 


Estimates are based upon fig- 
ures reported to the bureau of the 
census by a sample group of large 
finance companies that have been 
in continuous operation § since 
1929. The dollar volume of these 
organizations represents over 
three-fourths of the automobile 
finance business written by all 
finance companies reporting to the 
bureau, it is stated. 


55.3% 
52.9% 
28.5% 
8% 
133.6% 
74.5% 
16.3% 


1937 
1936 
1935 
1934 
1933 
1932 
1931 
1930 
1929 


Lothels Teetor 
Chosen Head of 


Perfect Circle 





HAGERSTOWN, Ind. — Lothair 
Teetor, vice-president since 1932, 
has been elected president and 
general manager of the Perfect 
Circle Co. Teetor succeeds his 
father, C. N. Teetor, who was 
president and general manager 
until his death last May. 

The new president has been ac- 
tively connected with the com- 
pany and its predecessors for 18 
years. 

Other officers elected are Ralph 
R. Teetor, vice-president, head of 
the engineering division; L. B. 
Davis, secretary-treasurer, and C. 
Ray Teetor, comptroller. 

Directors are as follows: Lothair 
Teetor, Macy O. Teetor, Don H. 
Teetor, Herman Teetor, Ralph R. 
John H. Teetor, Dan C. 
George H. Keagy, W. B. 
and Wallace Harkrader. 


MEWA Shifts Quarters 


CHICAGO.—As of May 1 the Mo- 
tor and Equipment Wholesalers’ 
is moving to new 


Teetor, 


headquar- 


it is announced by R. W. Ruark, 


_For the past eight years the 
ciation was located at 400 
| Madison street. 


asso- 


West 


“A Word in Edgewise,” a regular | 
feature by George M. Slocum, offers 





a unique viewpoint from the motor 
world. 


Photos by Courtesy of Windsor Star 


AT THE APRIL MEETING of the Canadian Section of the Society 
of Automotive Engineers in Windsor, Ont., Thursday night, Dr. James 
Shelby Thomas, president of the Chrysler Institute of Engineering, 
was the guest of honor and leading speaker, discussing “New Fron- 
tiers for Smart People.” Among those at the speakers’ table were: 
Top row, left to right, Dr. Thomas; W. E. McGraw, chief engineer, 
Chrysler of Canada; and W. R. Campbell, president, Ford of Canada. 
Middle photo: L. Loranger, of Long Mfg. Co., Detroit; John D. Mans- 
field, president, Chrysler of Canada, and R. W. Keeley, of Bendix. 
Bottom photo: W. H. Vaughn, executive editor, Windsor Star; Cc. E. 
Tilston, of Imperial Oil, and P. H. Chapman, Long Mfg. Co. of Canada, | 


Goodwill Cars are Ready 
To Start Big Tour Monday 


NEW YORK.—Grover A. 


Whalen, president of the New 
York World’s Fair, 1939, at a 
luncheon in the Administration 
building on the fair grounds 
Wednesday handed credentials to 
49 men from 19 states, in appoint- 
ing them the couriers in the 
exposition’s goodwill tour to 48 
states and Washington, D. C. 
The couriers, each driving a 
new automobile surmounted by a 
stainless steel model of the Peri- 
sphere and Trylon, central struc- 
tures of the fair’s theme center, 


will be dispatched from the fair 
grounds May 2 as the final of a 
three-day preview which, to- 
gether with a spectacular motor- 
cade, marks the opening of the 
final year of construction for the | 
$150,000,000 exposition. 

The Buick and Chevrolet di- 
visions of General Motors, U. S./ 
Rubber, the United States Steel | 
Corp., the Texas Co., and the | 
Yale & Towne Mfg. Co. have} 
united behind the nation-wide | 
goodwill tour. 
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A Group of Fine Hotels featuring 
Unusually Comfortable, Modern Rooms, 
Good Food, Carefully Prepared and Served, 

and Reasonable and Uniform Rates 





Parts Sales in March Rise 12% Over February 
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First Quarter 23 Per Cent 
Under Same Period in ’37 


to the 
Assn. 


DETROIT. According 
National Standard Parts 
automotive sales index, March 
sales increased 12 per cent from 
102 in February to 114 in March. 
However, this is 22 per cent be- 
low March, 1937. Average monthly 
sales for the first three months 
registered 106 or 23 per cent be- 


March Car Sales 
14 Points Under 
Feb. in U.S. Index 


WASHINGTON. — The prelimi- 
nary adjusted index figure of the 
value of retail sales of new pas- 
senger automobiles decreased 
substantially from February to 
March, according to the U. S. 
bureau of foreign and domestic | 
commerce. 

The index, which makes allow- 
ance for the number of days as 
well as for seasonal movements, 
was 60.5 in March, on the basis 
of the 1929-1931 average as 100, 
compared with 74.0 in February 
and 65.0 in January, it is stated. 

Sales in March, according to the 
preliminary figures, were 48% per 
cent lower than in March, 1937, 
and about 36 per cent lower than 
in March, 1936. Daily average 
sales without seasonal adjustment 
increased 41 per cent from Feb-| 
ruary to March. 

The aggregate value for the first 
three months of this year was 44 
per cent lower than that for the 
corresponding period of last year, 
and about 29 per cent less than 
the first three months of 1936. 


Ford’s Can adian 
Sales Up Sharply 


in- | 


MONTREAL. — Substantial 
creases in both new car and used 
car retail deliveries are reported 
by Ford dealers throughout} 
Canada for the last 10-day period 
of March. Compared with the 
previous 10 days, increases of 78 
per cent in new car business and 
61 per cent in used car business 
are shown. 

Canadian Ford dealers 
1,532 new retail deliveries in the 
last 10 days of March and 2,048 
used car retail deliveries as com- 
pared with 860 and 1,271 units in 
the previous 10 days. The in- 
crease over the first 10 days of 
March was even more marked 
with the final period showing a 
114 per cent improvement in new 
car retail deliveries and 118 per | 
cent improvement in used cars. 

Total March business was also 
considerably better than in Feb- 
ruary, with unit deliveries total- 
ing 3,110 new cars and 4,249 used 
cars as compared with 2,101 and 
2,656 units, respectively, in Feb- 
ruary. This gives an increase of 
48 per cent in new cars and 50 
per cent in used cars for March 
over the previous month. 


report 


Pontiac to Widen 
Plant Safety Drive 

PONTIAC.—A continuing safety | 
activity, built around advance 
safety surveys and individual in- 
vestigation of every lost-time ac- 
cident for corrective action, has 
been launched at the Pontiac 
Motor plants here. 

A personalized angle, whereby 
each individual accident will be 
brought to the attention of all! 
workers in the plant, is an im- 
portant feature of the new pro-| 
gram. Departmental ratings on 
accident prevention, similar to 
baseball scores, are to be a con- 
tinuing feature. 


| 


To feel the pulse of the industry, 
consistent reading of Automotive 
Daily News is a necessity. 


low the first three months of last 
year. 

teplacement parts shipped to 
wholesalers for March increased 
15 per cent, registering 109, but 
this is 16 per cent below March, 
1937. Average monthly sales for 
the first quarter were 15 per cent 
below the first quarter of 1937. 

Shop equipment and tools 
shipped to wholesalers in March 
increased 8 per cent, from 121 to 
131. This is still 8 per cent below 
March cf last year. Average 
monthly sales for the first quarter 
registered 119, which is 6 per cent 
below the same period of last 
year. 
shipped to 
in March 


Original equipment 
vehicle manufacturers 


was 10 per cent ahead of Febru- 


ary, registering 111. However, this 
per cent below March last 
year. Sales for the first quarter 
were 113, which 56 per cent 
less than the first quarter of last 


no 
‘ 


is oO 
is 


year. 

Export shipments in March ad 
vanced 24 per cent, from 97 to 
120, but still remain 14 per cent 
below March, 1937. Export ship- 
ments for the first quarter aver- 
aged 105, which is 8 per cent 
below last year. 


Racine Used Car Assn. 
Headed by Lehman 

RACINE, Wis.—The Racine 
County Used Car Dealers’ Assn. 
has been formed, with the follow- 
ing officers: 

Edward Lehman, president; 
Clarence Spencer, vice-president, 
and J. H. Schlevensky, secretary- 
treasurer. 
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Farmers’ Income Shows 


12% Gain Over F ebruary 


WASHINGTON.—Farmers’ cash 
income from sale of farm prod- 
ucts in March totaled $512,000,000, 
it was estimated this week by the 
U S bureau of agricultural 
economics. The cash income is 12 
per cent greater than the $456,- 
000,000 in February but is 14 per 
cent below the $596,000,000 in 
March, 1937. 

Government payments to farm- 
ers in March amounted to $60,- 
000,000 compared with $31,000,000 
in February and $112,000,000 in 
March last year. The total March 
income from sales of farm 
products and government pay- 
ments was reported by the bureau 


32 M. P. H. STANDING STILL 


with 
year. 


$572,000,000, compared 
in March last 


from farm marketings 

first three months of 
1938 totaled $1,571,000,000 com- 
pared with $1,739,000,000 in the 
first quarter of last year, it was 
stated. This 10 per cent reduction 
in receipts from farm marketings, 
together with government pay- 
ments 48 per cent below last year, 
resulted in total cash income to 
farmers in the first quarter 14 per 
cent below the first three months 
of 1937. 


McClintock Elected 


LANSING.—F. H. McClintock has 
been elected president of the auto- 
mobile dealers’ association here. 


as 


$708,000,000 


Income 
during the 


BUT IT PROVES THAT MODERN CARS HAVE 
3 GRADES OF PERFORMANCE 


Customers rarely blame their troubles on gasoline... 
it’s the car they think of when they talk performance 
and economy. That's why you'll be doing them and 
yourself a real favor by telling them the basic facts 
about gasoline and performance. Here’s what they 
can expect from each grade of gasoline: — 


THIS DYNAMOMETER TEST at the Ethy! Motor Clinic clearly 
shows the three grades of performance. Illustrated above is the rear 
wheel of a popular make of car on the ‘dynamometer rollers. Three 
grades of gasoline are used and the differences in power and speed 
indicated on sensitive instruments. This test leaves no doubt that 
every car has three grades of performance. Be sure to see the Ethyl 
Motor Clinic when it comes to your vicinity. 


Poor performance 


with “‘low grade’’ gasoline 


There is no anti-knock fluid (containing tetra- 


ethyl! lead) in “‘low grade”’ gasoline. 


Power is 


lost because you must retard the spark to pre- 


vent “knock” or “ping.” 


Good performance 


with ‘‘regular’’ gasoline 


Most regular gasoline has in it anti-knock fluid 
(containing tetraethy! lead). The spark can be 
considerably advanced for more power without 


” 


“knock” or “ping. 


Best performance with 


gasoline containing “ETHYL” 


Gasoline “‘with ETHYL" 


is highest in all- 


round quality. It has enough anti-knock fluid 
(containing tetraethy! lead) so that the spark 
can be fully advanced for maximum power 


and economy without 


os 


“*knock”’ or “*ping.”’ 


ETHYL GASOLINE CORPORATION, manufacturer of anti-knock fluids used by oil companies to improve gasoline 
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Se ainiia Expects No Big Change in Motor Tariff 


Board to Study Results | 
Of Survey on Industry 


Special to Automotive Daily News 

MONTREAL. — Whether any 
further change will be made in 
the automobile tariff this year is 
problematical, but the Canadian 
tariff board is about to submit a 
set of facts which its inquiries 
during the year disclosed. 


The investigations have related 


Business Awaiting 
Energetic Dealers, 
Frazer Declares 


DETROIT.—Returning from a 
tour of important dealer points 
on the Pacific Coast, Joseph W. 
Frazer, vice-president in charge 
of sales of the Chrysler division, 
Chrysler Corp., declared that he 
is “more convinced than ever that 
automobile business is to be had 
by those who are equipped to 
fight for it.” 

“Although the sales curve is 
below that of the corresponding 
time last season, generally speak- 
ing,” said Frazer, “I found that 
in a number of points where our 
dealers are particularly energetic 
and competent, they actually are 
selling more cars. This confirms 
my conviction that one of the 
reasons why this spring’s business 
is somewhat soft is that too many 
dealers and salesmen have taken 
it for granted that the public 
can’t be persuaded to buy motor 
cars because general business 
conditions are below normal. 

“In my opinion the public can 
be persuaded, but it needs per- 
suading and good sound energetic 
persuading. 

‘In spite of the fact that our 
sales are down as against those 
of 1937—our greatest year—we 
would have considered them 
splendid three years ago and 
miraculous in part of the period 
from 1932 on. It doesn’t seem ex- 
actly sound therefore to make 
comparisons with an _ all-time 
peak, but rather to take an aver- 
age covering a period of con- 
siderable fluctuation in general 
business.” 
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NEW 2-FACED 
BEARING FLOATS 


LEAD ALLOY 11%%% NICKEL 


Publication of a patent assigned 
recently to a large motor car 
manufacturer reveals details of a 
unique process of producing a 
special type engine bearing. This 
thin shell bearing has a steel back. 
Instead of usual facing with bear- 
ing material it is coated with 
bearing material on both sides. 
This bearing is designed for the 
big end of connecting rods. It 
will “float” between rod and 
piece instead of being fixed in the 
conventional manner. Patent cov- 
ers not only design of this new 
bearing, but equipment for its 
manufacture. An interesting fact 
is the type of material selected 
for this novel application. The 
bearing is of copper-lead alloy 
composition, but that alloy has 
been modified by addition of 

Nickel in propor- 

tions varyin 

from 1 to 114% 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 


&/ quarter of 1938 decreased 11 per 
/°-| cent in number and 8 per cent in 


to the changes last year when | 


parts were made free and other| &@ 


adjustments were made. How 
these have worked, conditions in 
the industry, new competitive and 
distributive factors and the re- 
sults of a general check-up in the 
industry will be reported on. 


Some further “adjustments” in 
duties may result, but no ma- 
terial change is expected. 


13,000 Attracted 
To P-I New Car 
Show in Seattle 


SEATTLE. — The recent Post 
Intelligencer - sponsored one - day 
new car show at the Civic Audi- 
torium, in conjunction with the 
“Homemakers Show,” attracted 
13,000 people, and proved a big 
success, with some prospects de- 
veloping. 

New car sales continue at low 
level here. However, there is not 
so much complaint among the 
dealers regarding used car sales. 


Deadlock continues in the labor 
negotiations with the mechanics’ 
union. Contracts expire May 1. 
The men are asking for radical 
increase and shorter hours. 


The Seattle Automobile Dealers’ 
Assn. has just adopted a resolu- 
tion which epitomizes local trend 
of thought which concludes: “It 
is the studied opinion of this as- 
sociation that efforts should be 
made to solve the major problem 
of this industry; to wit, the used 
car, by real co-operation between 
manufacturers and dealers, rather 
than by additional governmental 
regulation.” 


Steel Held Past 
First Half Peak 


YOUNGSTOWN, O.—Prospects 
for any important increase in 
steel buying still are slight, with 
some observers believing the peak 
for the first half of the year was 
reached the early part of April. 
While inventories have been re- 
duced materially, some consumers 
having cleared their accumula- 
tions, a survey reveals that stocks 
are still large in the case of 
others. 

Youngstown district steel out- 
put began the new week at 30 per 
cent, down one point from last 
mid-week’s level but up two points 
from a week ago. Steel business, 
local executives say, continues 
spotty and fears are expressed 
that the peak of spring season- 
able production has been reached. 
Steel men say government pump- 
priming will not help the steel 
industry until late in the summer 
or early in the fourth quarter. 


Canada Pe Financing 


13% Under Year Ago 


MONTREAL. — Both the total 
number of motor vehicle sales 
financed in Canada during March 
and the corresponding financed 
value declined 13 per cent from 
March last year, the total being 
12.208 units financed to the ex- 
tent of $5,201,660, compared with 
14,018 at $5,956,017 last year. 
Financing of new vehicle sales 
declined 28 per cent while used 
vehicle financing declined 5 per 
cent. 


Cumulative totals for the first 


amount from the corresponding 

period of 1937, the total being 

27,721 units finamced for $11,854,- 

307 against 30,173 vehicles at 

ae. 852,660 for the first quarter of 
7. 





ON HIS WAY around the world the back way, Sir Stenson Cooke, head of the Automobile Assn. of 


Great Britain, comparable with our own American Automobile Assn., 


passed through Detroit Wednes- 


day night on his way to Toronto. He was given a dinner at the Detroit Athletic Club by the Automo- 
bile Club of Michigan’s board of directors. Those who faced the camera are, left to right: Richard Harfst, 


general manager, Automobile Club of Michigan; 


W. A. Brush, president, Automobile Club of Michi- 


gan; Sir Stenson Cooke, Thomas P. Henry, president, American Automobile Assn.; Alfred Reeves, general 
manager, Automobile Manufacturers Assn., and Russell E. Singer, general manager, AAA. 


Dealer Folder 
Outlines Profit 
Facts to Buyer 


Special to Automotive Daily News 
SEATTLE.—Opening a drive to 
educate the car-buying public to 
the need for reasonable allow- 
ances on used cars, the American 


Automobile Corp. (Chrysler-Plym- | 


outh) has published a pamphlet 
outlining the facts involved in the 
handling of new car sales. 


The Seattle dealer’s folder opens 
with the statement “We are try- 
ing to make a net profit of $20 
when we sell you a new car and 
accept your used car in trade. It’s 
rarely possible! Here’s why!” 

Declaring that on a new car 
“we make about 9 per cent profit,” 
the pamphlet explains that on a 
car selling in Seattle for $1,000, 
gross profit averages 20 per cent. 
Discounts average about 24 per 
cent, while freight charges and 
federal taxes comprise from 12 to 
15 per cent of Seattle prices. 


It costs about 11 per cent of 
sale price to sell the new car, the 
folder states, and tabulates the 
process in the following table, 
which uses as an example a car 
selling at $1,000: 

Salesmen and Dept. Managers’ 

Wages and Commissions... .$55.00 
Unloading, Servicing, Washing 

and Inspecting 
Free Inspections 

Given Buyer 
Demonstrating Expenses...... 


and Service 


Taxes (exclusive of Sales Tax) 10.00 


Advertising 
Rent 


Portion _ en 2) of General Ex- 


$110.00 

Thus out of a gross profit of 
$200, a net of $90 is left—“if we 
could get it!” 

The disappearance of the $90 is 
shown in another table which il- 
lustrates the manner in which the 
firm loses about 20 per cent on a 
used car. The example uses a $450 
used car, sold for exactly the pur- 
chase price and without recon- 
ditioning. 

Salesmen and Dept. Managers’ 

Wages and Commissions... .$38.50 
Free Service Given Buyer.... 
Demonstrating 
Advertising 
Taxes (exclusive of Sales Tax). 

Rent 
Dept.-Salaried Employes...... 
Servicing and Inspecting for 

Delivery 
Portion (20%) of General Ex- 

penses 


$90.00 

The American Automobile Corp. 

is headed by S. S. Sayres, who is 

also president of the Seattle Auto- 
mobile Dealers’ Assn. 


Watson Advances 


PITTSBURGH.—Carnegie-Illinois 
Steel Corp. announces the advance- 
ment of T. Lane Watson to the 


position of assistant manager of 
sales, Chicago district, effective 
May 1. 


Special to 


| in favor of fixed locations, feeling 


| tenance automatically does some 





| Inefficient stations and careless | 





Pennsylvania Assn. Seeks. 
Inspection Faults’ Solution 


Automotive Daily News 
HARRISBURG, Pa. (UTPS).— 
In an effort to determine whether | 


| the present system of official in- | 
| spection stations 


is favored by| 
automotive merchants or if they 


| prefer state owned and operated | 


stations, a questionnaire and_/| 
bulletin was sent out this week) 
to 8,000 automotive merchants by 
Cc. S. Klugh, manager of the 
Pennsylvania Automotive Assn. 

The association has found that | 
many automotive merchants are 
dissatisfied with the practices in- 
dulged in by many official in- 
spection stations under the pres-| 
ent Motor Vehicle Equipment) 
inspection law. | 

A suggestion for closer super-| 
vision of stations was thought by 
Klugh impossible because a large 
percentage of inspections are 
handled within a period of a 
week or 10 days at the end of the | 
campaign. He said “It would re- 
quire dozens of inspectors to} 
cover the 8,000 stations, and by 
the time they have the evidence 
on ‘chiseling’ stations, the cam- 
paign would be over. 

“The law might be amended to} 
allow the department of revenue | 
to specify approximate date or | 
dates each owner must have car} 
inspected, thereby creating a 
normal flow of work for repair | 
shops, and avoiding the last) 


o| week’s rush,” Klugh said. 


According to Klugh, advocates | 
of state owned stations, are not 


that portable setups could be 
made available. Proponents of 
this setup have no definite plan 
due to absence of any experience 
along this line, he said. 

Briefly, arguments for’ the 
present system as outlined by 
Klugh, are: Convenient for the 
public; convenient for dealer; 
no political interference; no ex- 
pense to commonwealth; press 
and public sold; preventive main- 


“inspecting” and cars in better 
mechanical condition now than 
ever before. 

The following arguments 
against the system were listed: 





| last 


| tions; 


| angle; 


sale of stickers with- 
made; dealers in 
handling certain 
customers; faulty supervision; 
minute jam for stickers; 
issuance of stickers during ar- 
rest period; junkers—does not 
guarantee removal from _ high- 
ways. 

Arguments’ given for _ state 
owned and operated stations are: 
Uniform standard throughout 
state; state supervision more 
authoritative; provides additional 
repair work; staggered inspec- 
eliminates inefficient oper- 
ators and eliminates more un- 
safe vehicles. 

Opposition to the latter system 
was expressed for the following 
reasons: More inconvenient to 
public and industry; cost to pub- 
lic and industry; equipment 
employes not under civil 
service, and cost of operation to 
state. 

Replies to the accompanying 
25-point questionnaire, as well as 
personal letter with comments, 
are being sought. The answers 


| inspections; 
|} out repairs 
quandary on 


| would give the association a lead 


as to which method is favored. 


‘Plan Reciprocity 
Agreement for 12 
Southern States 


NEW ORLEANS.—(UTPS)—A. 
E. Bohlen of Charleston, S. C., 
state director of motor vehicles, 
was authorized at meeting here of 
the southern region of the Ameri- 
can Conference of Motor Vehicle 
Administrators to draw up an in- 
terstate reciprocal agreement for 
the 12 states of the region. 

The conference accepted Boh- 
len proposal that regulations be 
harmonized and embodied in a 
digest. 

Most of the state officials at- 
tending reported complete or 
nearly complete reciprocity in 
regard to private passenger cars, 
but said there were varying de- 
grees in relation to private trucks 
and “for hire” vehicles. 





DO YOU NEED 


A Retail Sales Manager or General Manager who can produce volume sales? 


Sales record during past twelve years: 


14,087 New Cars; 22,480 Used Cars. 


Thoroughly acquainted with factory sales and accounting policies, as well as sound 
dealer policies for successful and profitable retail operation. 
Know sales organization building and the stimulation of activities that produce sales. 


A working executive, 


used to produce results because it was expected and because 


the competitive element in this most fascinating business in the world makes this 


necessary. 


In excellent health—mature in age and mind—past 40—Protestant—family of five 


children, ages 9 to 18. 
References: 


organization (up to now, the best in the country), 


Past and present employers—highest factory executives—present sales 


and local banks. 


Can furnish bond to any reasonable amount. 


Remuneration: Have always worked on result basis. 


When connection made, will 


prove the cheapest man in your organization. 
If you need new blood, new life and activity in your organization, write me in 
Automotive Center 


care of Box No. 156, 


Daily News, 527 New 


Bldg., Detroit. 
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th Dimension 


The News of Automotive Advertising 


Ey Pete Wemhoff 


Mail 

Pontiac, which won 
in direct mail campaigns past 
three years, has already designed 
two sets for this year. Both make 
provisions for insertion of sales- 
men’s personal cards. 

One piece entitled “Can You 
Remember When?” compares 
drawbacks of car construction 


years ago with advanced engineer- | 


ing on new Pontiacs. Wood-cut 
type drawings illustrate old cars, 


while halftones bring out sales | 


points of current models. 

“Now You Take the Wheel,” the 
other piece, employs the opo-up 
idea as attention-getter, and is 
designed for straight selling as 
follow-up for first piece. 


Tires 

Campbell-Ewald in New York, 
with Robert B. Owens jr., as 
exec, will handle adrive for 
Rubber Manufacturers’ Assn. in 


On the Spot 


“We are all on the _ spot. 
Stick to your guns and I’ll help 
you all I can with the assist- 
ance of my son,” enigmatically 
declared Henry Ford in a two- 
sentence speech Thursday night 
(28) at the Bureau of Adver- 
tising’s dinner for the Ameri- 
can Newspaper Publishers Assn. 
in New York. 

Toastmaster S. E. Thomason, 
publisher, Chicago Times, com- 
plimented Ford on terseness of 
his first speech. 


“And the last,” replied Ford. 


its big campaign to replace 59,- 
000,000 worn-out tires during 
remainder of year. 

Adrive will hit around 300 
newspapers, with climax set for 
“National Tire Safety Week,” 
May 14-21. 

Firms participating are Cor- 
duroy, Firestone, Fisk, General, 
Goodrich, Goodyear, Kelley- 
Springfield, Lee, Pennsylvania 
and U. 8S. Rubber. 


Marketing 

Midway powwow of American 
Marketing Assn., in Washington 
May 20-21, will take up current 
position of advertising media, 
value of marketing research and 
current trends in marketing. 

Display of marketing materials 
is being arranged for week-end 
session. 


NEW ADDRESS 
ADN’s New York office, 
under Ed Kruspak, is now 
located at 51 East 42nd 
street, with phone number 

still Murray Hill 6-0104. 


Joins 

Loren Watson, past four years 
sales manager of radio dept. of 
Associated Music Publishers, 


11 t 
1 & 


first prize | 


| FORD—Tuesday, 





Automotive 
On the Air 


(All Time, Eastern Standard) 
CHRYSLER—Thursday, 9:00 p.m., CBS. 
Major Bowes’ Amateur Hour 
9:00 p.m., CBS. 
“Watch the Fun Go By.’ with Al Pearce 
Sunday, 9:00 p.m., CBS. 
Ford Sunday Evening Hour 
NASH—Saturday, 9:00 p.m., 


Professor Quiz."’ 


CBS. 


joins International Radio Pro- 
ductions, transcribed program 
division of International Radio 
Sales. 

Watson formerly was man- 
ager of two radio stations, and 
previously was associated with 
Victory Talking Machine Co., 
now RCA-Victor. 

Ed Harvey, former eastern 
manager of IRP, will handle 
special assignments for Hearst 
Radio, Inc. 


Ether 


March billings of NBC and CBS 
set new highs, with sizable gains 
also noted for the first quarter. 

NBC’s billings in March totaled 
$3,806,831, an increase of 5.3 per | 
cent over last year, while first- 
quarter figures were $11,098,403, a 
gain of 6.2 per cent over a year | 
ago. 

Rise is attributed in part to in- 
crease in number of outlets of 
networks, NBC alone adding 25 


| stations during year. 


CBS billings in March amounted 


to $3,055,929, a rise of 19.4 per cent 
| over last year, with first-quarter 


figures of $8,628,689, up 19.8 per 
cent. 


|} agree to temporary 





Oldsmobile Starts 
National Contest 


LANSING.—Substantial awards 
are offered participants in Olds- 
mobile’s national $10,000 cash | 
prize contest announced this week 
by D. E. Ralston, general sales 
manager. 

Fifty cash awards will be pre- 
sented for the best 50 letters sub- 
mitted by persons who visit their 
local Oldsmobile dealer and re- 
ceive a demonstration in an Olds- 
mobile equipped with the auto-| 
matic safety transmission. 

The contest starts May 1, and 
all entries must be post-marked | 
not later than midnight May 31. 


Fritz Tops New Sales 


Division at Goodrich | 


AKRON.—Announcement of a 
new division to handle the sale} 
of rubber-like materials and 
synthetics, to be headed by Dr. | 
H. E. Fritz, is made by W. S.| 
Richardson, mechanical rubber | 
merchandising manager of the) 





B. F. Goodrich Co. 


CHECKING IN THE 1938 De Soto test car, as it returned to De-| 
troit from a gruelling transcontinental trip, is Paul Ackerman, road 
test expert of De Soto. Veteran test driver Jack Gorman is at the 


wheel. 


Fish Are Planted 
By Special Truck 


PORTLAND, Ore.—A fish- 
planting truck which stocks 
lakes and streams by liter- 
ally pumping small fish into 
them through a three-inch 
hose is the latest develop- 
ment in the conservation 
program of the Washington 
state department of game. 

The equipment, mounted 
on a GMC truck, includes a 
huge tank capable of trans- 
porting between 15,000 and 
20,000 fish averaging four to 
five inches in length. 


Rubber Workers Agree 


To Goodrich Pay Cuts 
AKRON.—Officials of the 
United Rubber Workers an- 
nounced Monday that they will 
pay cuts at 
Goodrich Rubber plants here. 
Major rubber companies, how- 


| ever, would first have to agree to 
| guarantee 
outside of Akron, they said. 


to no cuts in plants 


| quality in every car that leaves 


| Optobeam tests, 


| would undergo while 
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Chrysler Adds New Test 
To Assure Quality of Cars 


DETROIT.—As an additional] is in perfect adjustment when it 
means of securing uniformly high | leaves the dynamometer room. 
The chassis dynamometer checks 
back against the engine dyna- 
mometer and insures that power 
is being transmitted to the wheels 
at its maximum efficiency. The 
horsepower at the rear wheels is 
checked to make sure that there 
is no undue friction loss in the 
transmission, differential and rear 
axle. A gas analysis is made of 
the exhaust and the air fuel ratio 
going into the engine is checked. 


Generator, regulator, speedome- 
ter calibration and pump pressure 
are tested, as are wiring circuits 
and switches to guard against an 
excessive voltage drop and insure 
maximum voltage to the head- 
lamps. 


the factory, Chrysler has installed 
an apparatus for making a chassis 
dynamometer test. This test sup- 
plements the dynamometer and 
to which every 
engine is subjected, and the mas- 
ter final inspection that is made 
every hour on a car selected at 
random from the final O. K. line. 

From five to eight cars daily 
will be placed on the chassis 
dynamometer, designed to give an 
excellent cross section of pro- 
duction. 

In effect the chassis dynamome- 
ter is an indoor proving ground. 
It is said to subject the car to as 
drastic and complete test as it 
traveling 
100 miles an hour with a full load. 

As every Chrysler engine must 
pass the dynamometer and Opto- 
beam tests before being passed, it 


Rear axle, transmission and 
propeller shaft are examined by 
ear for excessive noise and vibra- 








se 


and 


CONTROLLED SPEED —that’s what en- 
ables a rabbit to stop, look, listen, and 
change direction without the loss of a 


second. 


We like to think 


trolled speed which has enabled us to 
grow up with the automotive industry, 
keep abreast or ahead of its manufactur- 
ing problems, and maintain leadership 


in our own industry. 


Speed has been our constant demand 


in our years of service to 
tive industry — more 
speed in our own man- 


ufacturing and delivery, 


it’s that same con- 


plus the speedy development of new 
products and new formulas, which, in 
turn, would give our customers greater 
manufacturing speed through longer 
runs of smoother drawings. 


We think we’ve met the test —be- 
cause our customers stay with us 
and constantly bring us new prob- 
lems. Today, our complete line of 
six regular and alloyed irons, headed 
by LEKTROKAST, the finest electric 


the automo- furnace iron possible to produce, 


includes one exactly suited 
to your specific manu- 


acturing requirements. 


VANADIUM 
Line 





Special to Automotive Daily News 

NEWARK, N. J.—While reveal- 
ing in a detailed analysis of re- 
sults in this area that National 
Used Car Exchange Week was 
“beneficial to the majority of 
dealers,” William L. Mallon, sec- 
retary-manager of the Newark 
Automobile Trade Assn., asserted 
the campaign “was but an initial 
step in the 1938 program” and 
called attention to three remain- 
ing “important phases of our 
business to be promptly and ef- 
ficiently handled.” He listed these 
as follows: 

1 Intensive Spring Campaign 
for new car sales. 
oS A revamping of dealer oper- 
ating set- -ups that will pro- 
* 
Pontiac Is Ready 
To Start Second 
- - 
Training School 

PONTIAC.—A revamped and 
speeded-up training school for 
Pontiac retail salesmen will get 
under way in the second series of 
schools for 1938, scheduled from 
May 16 to June 30, W. K. Braasch, 
sales promotion manager, an- 
nounces. 

The new series will be of only 
%-day duration, starting with 
luncheon, and with the afternoon 
packed with selling helps, seasonal 
and timely and practical. 

A prominent feature of the new 
program will be a motion picture 
produced by General Motors, en- 
titled “Handled With Pride,” 
which was made almost entirely 
in the Pontiac factory, with Jack 
Mulhall in the leading role. 

Five crews traveling in as many 
different sections of the country 
will conduct this series of schools 
on much the same basis as in the 


handling of the schools in the 
first quarter program. 


Sales Up 16% 


TOLEDO.—A sales increase of 16 
per cent on all lines for the first 
quarter of 1938 over the first quarter 
of 1937 is announced by Joe Adams, 
sales manager of the Toledo Steel 
Products Co. 


Coming Events 


APRIL 
23-26—Chicago. Automotive Maintenance Ex- 
hibit, Navy Pier. 
26-29—New York. American Newspaper Pub- 
lishers’ Assn., Hotel Waldorf-Astoria. 
28-29—Cleveland. SAE Section Regional Trans- 
portation and Maintenance Meeting. 
28-May 2—Tallinn, Estonia. Automobile Show. 


MAY 


Chamber of Commerce 


2- 5—Washington. 
Meeting. 
14-19—Cleveland. American Foundrymen’s Assn., 
Foundry Show. 
20-23—Oslo, Norway. Automobile Show. 
30—Indianapolis. 500-Mile Race. 
JUNE 
12-17—White Sulphur Springs, 
Summer Meeting. 
20-23—Detroit. Automotive Engine Rebuilders 
Assn., Annual Convention, Book-Cadillac 
Hotel. 

20-24—St. Louis. American Society 
chanical Engineers. 

27-July |\—Atlantic City, N.J. American Society 
of Mechanical Engineers, Annual Meet- 
ing. 


W. Va. SAE 


of Me- 


OCTOBER 


Czechoslovakia. Automobile 


15-23—Prague, 
Show. 
NOVEMBER 
9-15—New York. National Motor Truck Show. 
11-18—New York. National Automobile Show. 
11-18—Pittsburgh. Automobile Show. 
11-19—Detroit. Automobile Show. 
12-19—Chicago. Automobile Show. 
12-19—Philadelphia. Automobile Show.* 
12-19—Milwaukee. Automobile Show. 
12-19—Columbus, 0. Automobile Show. 
12-19—Buffalo. Automobile Show. 
12-19—Minneapolis. Automobile Show. 
12-19—San Francisco. Automobile Show.* 
12-20—Los Angeles. Automobile Show. 
12-20—St. Louis. Automobile show 
14-19—Elmira, N. Y. Automobile Show.* 
14-19—New Haven, Conn. Automobile Show. 
19-26—Baltimore. Automobile Show. 
19-26—Washington, D. C. Automobile Show.* 
20-26—Cincinnati. Automobile Show.* 
20-27—St. Louis. Automobile Show.* 
26-Dec. 3—Newark. Automobile Show. 
DECEMBER 
5-10—Denver. Automobile Show. 
N.B.—Omaha and Kansas City have voted 
not to hold automobile shows this year 
*Tentative. 
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Newark Dealers Pushing 3-Point Recovery Plan 


Cheered by Used Car Drive, 
They Map ‘Reorganizations’ 


vide for sufficient working capital 
and reduce overhead, which will 
permit of profitable operation for 


1938 on a smaller volume of new | 


car sales. 

3 A fair and equitable junking 
e plan which would promptly 
remove the unprofitable portion 
of the used car operation.” 

Based on reports from 75 per 
cent of the 107 co-operating deal- 
ers in Essex and West Hudson 
counties, Mallon estimated local 


used car exchange week results | 
Used cars sold, 1,140; | 


as follows: 
used cars traded in on used cars 
sold, 564; net reduction dollar 
value on used cars sold, $546,952; 
used cars traded in on new cars, 
376; inventory Mar. 4, 3,088 units— 
valued at $873,280; inventory Mar. 
14, 3,248 units—valued at $841,084. 
These figures, Mallon said, are 
based upon reports received from 
dealers on special form submitted 
by the trade association. 

“A check-up of four of the 
larger finance companies,” the 
Mallon report stated, “developed 
the following: Company (a) 12 
per cent increase in used car 
paper for the week of the cam- 
paign, over the preceding week; 
company (b) 15 to 20 per cent 
increase in used car paper pur- 
chased; company (c) 25 per cent 
increase, and company (d) 2 to 3 
per cent increase.” 

Dealers and newspapers co- 
operated to the fullest extent 
during the campaign, which was 
promoted here by methods similar 
to those used in other major 
cities. Newspaper advertising 
lineage was doubled over the cor- 
responding week of the previous 
year. Besides its usual expenses, 
the trade association spent $1,500 
itself on institutional advertising. 

* ok ok 


Drive Boosts Maryland 


Sales More Than 60% 

BALTIMORE.—A 60 per cent 
increase in unit volume and an 
increase of $1,384,000 in dollar 
volume in new and used car sales 
in Maryland resulted from Na- 
tional Used Car Exchange Week, 
it is reported here by John E. 
Raine, general manager of the 
Maryland Automobile Trade Assn. 

During the 12-day period follow- 
ing the opening of the campaign, 
1,423 new cars and 6,868 used cars 
were sold, as compared with sales 
during the previous 12 days of 
1,013 new and 4,083 used cars, 
Raine said. 


Figures supplied by R. L. 


Total, 33 States 
for March 


Florida 


Maine — 
Massachusetts 
New York 
Ohio 


Oklahoma 








Polk & Co. with exception of New Jersey, 


“371 


DESIGNED FOR SPRING and the open road is this latest Bantam model, the new deluxe Playboy 
Roadster. The one-piece slip-streamed rear fender is a new | development. The windshield folds forward. 


1937 Grade Crossing 


Toll Rises Over 1936 


WASHINGTON. —In spite of 
unprecedented expenditures by 
the federal government, which 
eliminated hundreds of these mo- 
torist death traps, fatalities in 
grade crossing accidents last year 
reached the highest point since 
1930. Complete reports just com- 
piled by the Assn. of American 


Railroads show that in the entire | 


United States 1,875 lost their lives 
in train-motor vehicle crashes. 
The number of fatalities last 
year was 79 more than in 1936, 
but 693 less than the peak year of 
1928, when the toll soared to 2,568. 
Last year 5,136 persons were in- 
jured at grade crossings, against 
4,930 the year before. The total of 
4,484 grade crossing accidents was 
an increase of 207 over 1936. 





Louisville Dealer 
Opens New Quarters 
LOUISVILLE, Ky.—Monarch 
Auto Co. has opened a new sales 
and service station, at Brook and 
Broadway, after many years at 


Eighth and York, a block south 
of Broadway. 


“A Word in Edgewise,” a regular 


feature by George M. Slocum, offers 
a unique viewpoint from the motor 
world. 





NEW COMMERCIAL CAR REGISTRATIONS 
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‘Fair Play Rules’ Benetiting Syracuse Dealers 


AUTOMOTIVE DAILY NEWS, SATURDAY, APRIL 30, 1938 


Co-operative Ads Building 


Up Reputa 


Special to Automotive Daily News 

SYRACUSE, N. Y.—Good re- 
sults are being obtained in the 
Syracuse Automobile 
Assn. co-operative campaign to 
stimulate confidence in used car 
sales, the association waging war 
on dishonest advertising, sale of 
junk cars and other harmful 
practices. 


Co-operative advertisements are 
run in the local daily newspapers 
twice a week. Copy encourages 
purchasers to buy from reliable 
dealers; to demand proof of ad- 
vertised reconditioning; to check 
with former owners, and to de- 
termine whether a car is worth 
its advertised price. 


Members of the Syracuse as- 
sociation have banded together 
under a common symbol for the 
purpose of distinguishing tran- 
sient dealers from reliable ones. 
{fn the individual advertisements 
of association members, the or- 
ganization seal is displayed to 
identify the advertiser as one fol- | 
lowing the code of ethics of the | 
association. 

The “Rules of Fair Play” adopt- 
ed by the association are rigidly 
enforced. Vague or meaningless 
terms are not used. Misrepresen-! 


Dealers’ | 


tion of Dealers 


| tation of any kind is outlawed. 
All signed members are 
not to exaggerate the condition 
of any used car, to overstate the 
value, nor to misrepresent quo- 
tations of deferred payments or 


total price. 


In brief, the purpose of the 
Syracuse Automobile 
Assn. is to replace misstatement 
of fact with truth, and to rein- 


used car sales to a high level. 


It is the contention of the as- 
sociation that by compliance with 
these laws and by the union of 
the majority, that a safer, more 
secure future may be insured for 
all used car dealers. The dealers 
believe their campaign will con- 





centrate used car sales among) 


members of the association abid- 
ing by the code of ethics. 


iain em Site 


MERIDEN, 
Packer, president 
Machine Co. here, announces leasing 
of a factory building on Center 
street to provide for expansion. The 
new piant contains 18,000 square 
feet of floor space more than that 
of the present nt Packer plant. 


Conn. — Clifford 
of the Packer 


agreed | 


Dealers’ | 


force the statement with proof| 
and raise business standards of | 


I. | 





Used Car Index 
| The average used car 
prices, taken from the Used 
Car Selling Prices chart 
appearing in ADN’s Pink 
Sheet weekly, shows the 
following for weeks ended: 
High Low 
April 9 . $557 $499 
April 16 ... 552 501 
The average prices cover 
all makes and models, from 
all cities listed in ADN’s 
chart. 


Bantam Appoints 
New Distributors 


BUTLER, Pa.—A. C. Olander, 
sales 
| Bantam Car Co., announces the 
| appointment of two new middle- 


| western distributors. 
| P. W. White Motor Co. of 





St. 


| souri, southwestern Illinois; and | 
W. M. Duvall Motors ‘of Tulsa, 
will cover northeastern Oklahoma. 





J. Alexander, ADN’s Wall Street 
correspondent, weekly presents an 
accurate analysis of the Street’s 
automotive perspective. 
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Passenger Car Registrations 


Two Tenth Plus 41 States for March 


Chevrolet 
Ford 
Plymouth 
Buick 
Dodge 
Pontiac 
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Year Car 


and truck 
production 
took another 


units the cur- | 


rent week, with 


| holding 


labor troubles | 


quieted down. 
The total com- 
pares with 66,- 
005 last week 
and 
units 
ago. 


a year 


General Mo-| 


tors’ total was 
26,479 as 
against 24,629 
units last week, 


while Ford’s| 


figure re- 
mained at the 
16,030 mark. 
Chrysler divi- 
sions planned 
15,200, while 
Packard’s 1,200 
continued to 
lead the inde- 
pendent pack. 
Studebaker, 
with 1,110 jobs 
carded, was a 
close second in 
this division. 
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Act 


Is Constitutional, 
Judge Decides 


HARRISBURG, Pa. (UTPS).— 
decision was handed down in 


rise to 67,494 | Dauphin county court Wednesday 


by Judge William M. Hargest up- 
the constitutionality of 
the amended motor code, which 
bans automobile convoys from 
carrying an automobile atop the 
driver’s cab of the convoy. 

The decision held the regulation 
was the proper exercise of police 
for public safety and de- 
nied the amendment conflicted 
with federal regulation of inter- 
state commerce. 

The ruling dissolves a tempo- 
rary injunction which had been 
issued to restrain Secretary of 
Revenue J. Griffith Boardman 
from enforcing the legislation. 


haw 87 A 


POWER FROM 
STEAM UNIT 


USING NICKEL ALLOY STEELS 


Remember that old ditty—“For 
the want of a shoe, a kingdom 
was lost—.” It’s still true. Con- 
sider how important materials 
are in engineering construction. 
Many of us can remember when 
the neighborhood doctor made his 
rounds in an early day steam car. 
Then steam was far more flexible 
and dependable than early gaso- 
line engines. Steam’s usefulness 
was shackled by limitations of 
the then available materials. With 
improvement in materials, comes 
a reversion to first principles. 
Here is the Besler Systems Cor- 
poration out with improved auto- 
motive steam unit, built in a 
range from 100 to 5,000 horse 
power. To demonstrate lightness 
and dependability, one of these 
smaller steam power plants re- 
cently was used in an airplane. 
Nickel alloy steels enter promi- 
nently into the construction of 
Besler power plants, for cranks, 
connecting rods, valve rods, etc. 
Nickel-chromium cast iron is 

used for  fine- 

grained burner 

castings,  cylin- 

ders, and valves. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





the strike that has kept the 

To Share i Lm Firm’s Profits seven plants of the Bohn Alumi- O ota ro ul cl 1 OTL 
meee company profits 20 per cent | sald. mobile Workers was apparently|current automobile sales situa-| automotive products during the 
ame week coincidental with the gotiation with the union &/ and Richard T. Frankensteen, as- | @¢partment of commerce. This is | 469,703. This, he says, was an in- 
two of the firm’s local divisions.| ,. gypstituted for the Bedeaux | 
after having operated since last |the union, was in the interests of | Notive products, according to the iieaeh of Aaeeeinaa tras ae 

union officials, who declared it a| Martin, however, said that it was| ... neq in 1932. The value of this | the export increase, according to 

adel ; : “ny , and management relationships.” | faction to end factionalism.” advanced 43 per cent over 1936, 
strike settlement. er woes ' from $17,890,717 during the open- 
plan, has had this plan in pros- At another point on the auto-| union family quarrel neared a Continuing this progress, ac- “am 
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77 | pected that an agreement would | 13. M h F T S} 
Employes ot Gar Wood | be signed Friday that would end | ont oreigi L upments 
num & Brass Corp. closed for 11 
IETROIT Y res sar, C WwW. W ] neral f — pecial to Automotive Daily News H. Taylor, head of the Automo- 
DETROIT. ; Employes of cans , linton } , sTighle a Pari ok Meanwhile, a new “peace pro- WASHINGTON. There are | tive Trade division of the depart- 
Wood Industries, Inc. will receive | ager of th¢ a ark plant,| gram” within the United Auto-| several encouraging aspects in the | ment, overseas shipments of all 
= wn ow nyc hy ewe Under the terms of the con-| jeading to anything but peace be-| tion, according to a survey re-| January-March, 1938, period at- 
o e company announced ear’y|tract agreement now under ne-|;y.on President Homer Martin| leased this week by the U. S./tained a total valuation of $94,- 
settlement of a brief strike in straight piecework system will | sistant president. The program especially true on the export side,| crease of $8,988,020, or 10.5 per 
: : See toe - re itted b F enhonsbon t ’ | it is stated. cent, over the corresponding 
_ While the firm also agreed to| sroup-quota system which has | S¥)mitte y SRURCUELOCH y | Foreign sales of American auto- | ™onths of 1937 
sign an agreement with the UAW previously been employed. |letter to the executive board of | ‘ . The well-sustained popularity 
: : The company’s profit sharing : survey, have registered a steady 
September without a union con- : . : harmony, Frankensteen said.|* y, Mave registered a steady | : : acai 
oo the profit-sharing plan was action was highly praised by | armony, e advance ever since the low point counted for the major portion of 
declared by company officials to : - “ + ee ii SGiadt a a ee a 
“i ei : 7 _|“decided forward step in labor|@ “Trojan horse,” disguised “as 4| phusiness in 1937, it is pointed out,| Taylor, the export value of com- 
have nothing to do with thé ; mercial vehicles having moved up 
: : : +. | Union members voted to accept Hints of discipline for Frank-| reaching the interesting total of 
y his yn ac s takin ‘ é : ; ee ; 
5 80 na Qe i oa ; on . aid the the proposal, 500 to 12. |ensteen were suggested as the | $360,168,528. ing quarter of last year to $26,- 
er ee oo 245,655 through March of this 
pect for more than a year, motive labor front, it was ex- head late in the week. — ; 7 cording to a statement by Irving Miscellaneous automotive prod- 


ucts also registered a slight im- 
provement with $33,520,997 in 
comparison with $32,452,858, while 
export shipments of passenger 


ears declined moderately in value 
from $35,138,098 to $34,703,051. 
Taylor’s statement added that 
passenger car shipments were 
actually higher than indicated by 
the value totals, inasmuch as a 
substantial number of cars are 


exported in the form of “parts for 
assembly” and put together in the 


V r to come out of a foreign ‘branch plants of Ameri- 
can producers. 


Continuing, the statement says: 
“It is usual for automobile ex- 


ports to absorb 11 per cent or 
less of the industry’s output. With 
factory sales from the automo- 
bile plants in the United States 
totaling 618,877 units during the 
first quarter of 1938, or 50 per 
cent less than through Morch, 
1937, units exported, including the 
number estimated to have been 
assembled abroad, totaled 148,241, 


or 24 per cent of production. 


Tire Production 


Outlook Bright 
As Stocks Drop 


ck opera = 
eae CLEVELAND.—Reflecting sharp 
Thes ith reductions in dealers’ stocks, a 
00 lbs. gross” . wt brighter outlook for tire produc- 
0 OB. factory: tion in the next few months is 
seen by Dow, Jones & Co. 
e demand for “Retail sales of tires by con- 
_duty field. sumer outlets in the first quar- 
avyY~ ter have far exceeded dealer pur- 
maintenance _ chases and a few sections are re- 
porting April sales running well 
4 ahead of a year ago, although 
ae Write of dealer sales generally are under 
Longer usefu nity today: 1937 levels. 
tT : “In its estimate soon to be re- 
is .--9 : 
cos bo leased, the department of com- 
Find out & merce is expected to report dis- 


e for details! YORK, N. Y. tributors’ Apr. 1 stocks well under 
uCcKs INC., the 5,973,000 tires held on Jan. 1, 
’ 
MACK TR 38s8i8, bod 


NEW 
sal last, and the 5,754,000 on Apr. 1, 
a y and pay ; 1937. 

* includes 4 “George J. Burger, secretary- 
4 manager of the National Assn. of 
Independent Tire Dealers, esti- 
mates stocks of independent deal- 
ers are 331-3 per cent to 50 per 

cent under a year ago.” 


Dow Chemical Takes 
Over Making Thiokol 

MIDLAND, Mich.—Dow Chem- 
ical Co. will take over production 
of Thiokol synthetic rubber, now 
made by the Thiokol Corn. at 
Trenton, N. J. and will use a new 
plant here with a capacity of 
2,000,000 pounds annually. 

Virtually all of the materials 
used in making Thiokol] are 
made by Dow, so company of- 
ficials decided it would be exne- 
dient as the business expanded 
to provide new plant capacity 
close to the source of materials. 
The Thiokol Corp. will continue 
to handle the sales and develop- 
ment work. 


tors 


0 to 16, 
00 ndard © chassis. 


h in” on th 


n “cas 
¢ ca i in the he 


ple oal 


wir 


ADN’s Almanac, published once a 
year, is considered THE reference 
book wherever automotive informa- 
| tion is desired. 





More Dollars 
for Dealers! 


Truck, Bus & Trailer Trade 


A Monthly Section of 


Automotive Daily News 


OTM Caters Yates tae of America’s Greatest Industry 


Devoted to 
the Making 
and Selling 
of TRUCKS, 
BUSES and 
TRAILERS 


Committees Set for National ‘Truck Show 


Small-Size Trucks Continue B 
. — 14-Tonners Fall 


Truckin’ 


———_—— 


Uniform Code Needed 
Laws Make Barriers 
Let’s Talk Votes 
State Barriers Costly 
—_-—>—- - 
by 
Sack Weed 


HE NEED for uniform state 

legislation as applied to the 
truck business is becoming more 
acute as the years roll on. Every 
time a South Carolina, a Ken- 
tucky or a Mississippi legislature 
passes bills aimed at the re- 
striction of truck freight hauling 
by restricting weights or sizes in 
variance with accepted regula- 
tions adopted by most other 
states, it not only creates a 
bottleneck that cramps all truck 
traffic flow through the state but 
also creates a hardship upon 
truck owners generally. 


* * 


THE MOTOR vehicle confer- 
ence committee, under the guid- 
ance of Dave C. Fenner, chair- 
man, endeavored 
to eliminate this 
setting up of 
state barriers by 
drafting with the 
aid of other or- 
ganizations, a 
uniform code as 
far back as 1926. 
It was hoped 
that the states 
would follow this 
code in drafting 
their own regu- 
lations. But they 
figured short on rail and other 
antagonistic influence in _ state 
lobbying. In spite of the accept- 
ance of this code by the AMA, 
the SAE, 
American Assn. of State Highway 
Officials, far too many states are 
being influenced to depart widely 


(Continued on Page 19, Col. 5) 


Pa 


D. C. Fenner 


| total sales. 


> Per Cent from 


Lack of Sales Effort Seen 
In Increased Buying 


Of Light Jobs 


By Jack Weed 
Section Editor, ADN 


DETROIT.—First quarter 
registrations received to 
date show that the less- 
than-ton-and-a-half-size 
trucks are continuing to 


gain in even greater propor- 
tion of the total registration than 
was shown by last year’s alarming 
figures. This small size truck in 
first quarter registrations take 55 
per cent of the total registration 
as against approximately 49 per 
cent for all of last year. 

The ton-and-one-half-size for 
the first quarter, which only four 
years ago represented 58 per cent 
of the total truck sales, has lost 
five per cent in first quarter regis- 
trations against last year’s sales, 
|capturing but 38 per cent of the 
total truck market. ' 

Factory sales executives see in 
|this definite trend toward the 
|}smaller sizes, a distinct lack of 
|sales effort on the part of the 
| truck dealers which is felt is cer- 
|tain to rebound to the detriment 
|of the dealers profit if allowed to 
continue. 

It was felt that the introduc- 
tion of the three-quarter and one- 
|ton sizes would tend to change 
| this swing, but so far, at least, it 
|does not seem to have done so, 
|as the three-quarter one-ton sales 
}are running along on a fairly 
even keel at 12 per cent of the 
|total. Subtracting the sales in 
|this size truck from the small 








the NHUC and the | size total still leaves the half-ton 
| size leading the ton-and-one-half 


trucks by some 11 per cent in 
First quarter sales in 


(Continued on Page 21, Col. 1) 


Tulsa Oil Show Attracts 


Record Lis 


otf Exhibitors 


Special to Automotive Daily News 

TULSA, Okla.—With the open- 
ing of the gates to the greatly 
enlarged exposition grounds on 
Saturday, May 14, the Inter- 
national Petroleum Exposition 
will again show the world the 
advancement and improvements 
that have taken place during the 
past two years in the production, 
refining and marketing of oil and 
gasoline. The latest in oil and 
gasoline dispensing equipment for 
service stations and garages will 
be an outstanding feature of this 
year’s exhibit. 

The exposition, which is the 
show place of the entire oil in- 
dustry, has always been im- 
portant to the truck industry in' 





that not only do the exhibitors at 
the exposition contact the men 
who produce oil in the field but 
they also show to the marketing 
organizations of this vast busi- 
ness with its myriad affiliates. 


This year’s show is claimed to 
be at least 50 per cent larger than 
the last exposition held here in 
Tulsa, with some 1,089,000 square 
feet of space being utilized in the 
grounds and 224,565 square feet 
of exhibit space already con- 
tracted for by some 500 exhibitors. 
Among the truck exhibitors at 
this year’s exposition who have 
already taken space are America 
LaFrance & Foamite Industries, 
Chevrolet Motor Co., Four-Wheel 

(Continued on Page 21, Col. 1) 
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1937 in Quarter|S 








An 
Editorial 


Let’s Get Aetion! 


TATE TRUCKING regulatory measures, which depart 
from the majority of other state regulations in weight 
and size restrictions, not only make each state line a bar- 
rier to economic trucking operations, but inflict a definite 
cost penalty on all shipping, which must be carried by 
motor truck. 

While it is more or less commonly believed that these 
differences in regulatory measures are promoted by inter- 
ests antagonistic to interstate truck transportation, which 
represents less than one-fifth of the truck ownership of 
this country, the hardships and costly penalties which | 
they inflict are felt to some degree by every truck buyer. | 


| 
| 


Differences in state requirements today prevent the build-| 


| 
| Show 





ing of standardized truck units which are legal in all 
states. 
In an attempt to eliminate this costly burden, foisted | 
upon the over-taxed and over-regulated truck business, 
the National Conference on Street and Highway Safety, 
as early as 1926, developed a Uniform Code which it} 
was hoped the states would follow in adopting truck regu- | 
lations. This Uniform Code has been revised several | 
times since then and, due to pressure from antagonistic | 
sources, has lost much of its original value. 


ca * % 


UT EVEN the development of this Uniform Code has) 

not solved the problem of uniform truck regulation, 
which is so sorely needed for the economic good of the 
shipper and the commonweal. Without organized effort of | 
the entire industry behind it, antagonistic interests have| 
been able to continue lobbying destructive legislation in 
several bottleneck states that hobble all efforts toward 
uniformity. 


Action must be taken now to get uniform legislation. 
Efforts to stop gaps in each state legislative program has 
not only proven ineffectual but costly. National recog- 
nition and adoption of a uniform truck code at the earliest 
possible moment is essential for the good of the entire 
automotive industry as well as for the shippers and car- 
riers of the nation’s freight. 


* * 


* 


TIS A matter that should have the active support of the 

manufacturers, the dealers, the users and the suppliers 
of operating equipment and supplies. The associations rep- 
resenting these interests should immediately band together 
to throw their combined resources of numbers and legal 
equipment behind a group representing all associations 
toward: first, bringing the existing Uniform Code up-to- 
date and in harmony with the needs of the majority and, 
second, toward getting its adoption in every individual 
state, and by the nation as a whole. 


We, therefore, call on the Automobile Manufacturers 
Assn., the National Automobile Dealers Assn., the Society 
of Automotive Engineers, the American Trucking Assn., 
the National Assn. of Motor Bus Operators, the Rubber 
Manufacturers Assn., the Petroleum Institute and the 
Motor Vehicle Conference Committee, to get together and 
provide a united front toward first getting uniform legis- 
lation, and then equality with other industries in the 


|} the result that 


|Marmon - 





matter of taxation. 


ig Sales Gain 


All Space in N.Y. 
Is Expected to be 
Reserved by July 


Farris Heads Show Group 
With Winchester As 


Executive Chief 


NEWARK. — Despite ad- 
verse business conditions the 
past few months, an enthusi- 
astic reception is being given 
the activities of the fifth 
annual National Motor Truck 
to be held in Commerce 
Hall, Port of Authority Building, 
New York City, Nov. 9-15, with 
many new ex- 
hibitors, as well as those of past 
years, are care- 
fully scrutiniz- 
ing floor plans 
for preferable 
location of 
space. 

Those reserv- 
ing space so far 
are A. W. 
Wheaton Co., 
Her- 
rington Co,, 
Fruehauf 
Trailer Ce., 
Brockway Mo- 
tor Co., Fleet Owner List Co., 
Mack Truck Co., the White Co., 
the Heil Co., Bendix-Westing- 
house Air Brake Co., Divco Twin 
Truck Co., S. F. Bowser & Co., 
Hercules Motors Corp., General 
Motors Truck & Coach Mfg. Co., 
Silent Hoist Winch & Crane Co., 
Four- Wheel Drive Auto Co, 
Walter Motor Truck Co., Young 
Windows of America, Interna- 
tional Harvester Co., Walker Ve- 
hicle Co., Wheels, Inc. 

Many other leading manufac- 
turers have definitely indicated 
their intention of exhibiting at 
the show and it is anticipated 

(Continued on Page 17, Col. 1) 


J. F. Winchester 


Ford to Market 
Two-Speed Axle 
Equipped Trucks 


DEARBORN.—Designed for a 
wider range of operating require- 
ments, two-speed, axle-equipped 
Ford V-8 trucks have been placed 
on the market. The new axle will 
be available on the 157-inch and 
134-inch wheelbase trucks, and on 
the 191-inch wheelbase school bus 
chassis. 

The new Ford two-speed rear 
axle has virtually the same basic 
features of design as the conven- 
tional Ford truck axle. The pinion 
shaft is straddle-mounted with 
two large tapered roller bearings 
in front of the pinion and a 
straight roller bearing directly be- 
hind it. The differential case is 
supported on large tapered roller 
bearings. 

One notable feature is that in 

(Continued on Page 19, Col. 1) 





Court Holds Ind. 
Truck Weight Tax 
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Ford Truck Dealer Finds Success Key | in Fleets 





LINCOEN 


Unconstitutional | 


INDIANAPOLIS.—The Indiana 
truck weight tax has been held un- 
constitutional by Marion County 
Superior Court Judge Joseph T. 
Markey. 

The ruling came 
Gov. 


shortly after 


ifications in the law to eliminate 
payments on light vehicles. 
ing in the case of Kenneth G. 
Foster, a truck owner who sued 
for a permanent injunction 
against the state, Judge Markey 
said: 

“The plaintiff Proved 


To Economize Modernize .- 


CHEVROLET TRUCK 


for higher efficiency and lower costs 


M. Clifford Townsend’s tax | 
study commission had urged mod- | 


Rul- | 


conclu- | 


SUCCESS OF THE S. & L. 


Motor Co., one of the pioneer Ford 


dealers of Chicago, is built around the company’s used truck policy. 
All used trucks are completely reconditioned and, in most cases, are 


sively in the mind of the court 
that the taxes 
| size of the tires are much greater | 
than is reasonably necessary and 
that such license fees are an un- 


reasonable burden.” 


Judge Markey cited a United 
| States supreme court decision up- 
holding his conclusions. 


fa 


equipped with new bodies and rubber. 


Wheeled Health Center 

GREENWICH, Conn. 
|The Greenwich Committee for Ma- 
| ternal Health offers a trailer, fully 
equipped as a “Medical Health Cen- 
ter on Wheels,” for the outlying 
districts where there are women out 
of reach of a regular clinic. 


assessed on the} 


fact, 
(UTPS).—| 
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|Customer Treatment Swells 


S&L 


By Mel Adams 


Staff Correspondent, ADN 

CHICAGO. Like the ma- 
chinery for which automobile fac- 
tories are famed, 
a Ford dealer 
has been found 
whose selling 
operations are 
automatic. 

So much so, in 
that it 
functions with- 
out a single 
truck salesman 
as such, and yet 
in 1937 its truck 
sales totaled 
around 360 new 


E. J. Sheehan 


units and 380 


You gain a two-way economy 


when you modernize your hauling with Chevrolet trucks. 


“THE THRIFT-CARRIERS 


__ 
/ CHEVROLET/ 


—— 
FOR THE NATION” 


General Motors Instalment 

Plan—Convenient, Economi- 

cal Monthly Payments. A 
General Motors Value. 


CHEVROLET MOTOR DIVISION, General Motors 


1. 


You save through low 


and low operating and upkeep cost. 


2. You save through more efficient 


first cost 


day, more 


each trip. 


hauling—more trips or deliveries each 


merchandise or material 


There is a Chevrolet truck model exactly right for more than 9 out 


of 10 hauling jobs. Five chassis models—al! powered with Chevrolet’s 


Valve-in-Head Engine, all equipped with Chevrolet’s Perfected 


Hydraulic Brakes. 


Sales Corporation, DETROIT, MICHIGAN 


| used, 








| 





| ready 


Repeat Business 


a grand total of 740 units. 

The firm in question is the 
S. & L. Motor Co., located at 3816 
S. Wabash avenue, Chicago. 

A bit of background explains 
this quite unusual situation. It 
starts with the formation of the 
S. & L. Motor Co. on Aug. 16, 
1916, by Edward J. Sheehan and 
the late Jacob Lindheimer. The 
latter furnished a_ considerable 
part of the financial backing, 
while Sheehan supplied the prac- 
tical automobile experience. 

Sheehan and Charles Jaap, who 
have been the executive heads of 
the S. & L. Motor Co. since its 
organization, were previously with 
the Ford Motor Co. 

As specialists in fleet sales, 
Sheehan and Jaap turned their 
attention to cultivation of that 
market, and although they main- 
tain close supervision over all 
operations of the company, fleet 
business is still their hobby. 

“IT should say that the secret of 
our sales operations, if it can be 
called a secret, is fair treatment 
of customers,” explained Shee- 
han. “This in turn has built up 
good will among them toward us. 
We don’t even find it necessary 
to contact them periodically. 


Records of Sales 


“Of course, we keep records of 
when sales were made, know 
from averages in mileage or 
length of time in operation just 
about when a firm will be ready 
for more trucks, and get in touch 
with them about when we figure 
that concern needs new equip- 
ment.” 

A definite 
ditioning is adhered to by the 
S. & L. Motor Co., Sheehan re- 
veals. Continuing, he says: 

“We invariably throw out bodies 
when a truck is traded in. It is 
replaced by a new body. We are 
also sticklers for putting on 
brand new tires. We don’t believe 
in using retreads or other used 
tires. 

“The chassis reconditioning is 
done entirely in our shops main- 
tained in connection with our 
sales establishments. 

“In this connection, we do 
something that’s rather interest- 
ing. Instead of reconditioning a 
chassis, putting on a body and 
offering it for sale afterward at 
a price, we make a definite deal 
first with the used truck buyer 
for the number of units he pur- 
chases. Then it’s a case of billing 
chassis, materials, labor and new 
body to him. 


Figured in Advance 
“Looking at it one way, the 
buyer purchases his used trucks 
‘as is,’ plus the cost of making it 
for him, all of which is 


system of recon- 


| figured out in advance.” 


It is not unusual, states Shee- 
han, to take in a chassis for $150 
and then put on a $300 to $350 
body. When _ reconditioned, of 
course, as he points out, the 
chassis is worth far more than 


| the $150 it brought on a trade-in. 


Elaborating on the chassis re- 


conditioning system of his firm, 





| customer’s 
| know they have to guarantee their 


| then offered it for sale 


Sheehan says it works out well 
not only for the customers who 
purchase used trucks, but also for 
the shop mechanics. 

“By running the used chassis 
through our shops the game as a 
job, the mechanics 


work with a specific firm or in- 
dividual; namely, a_ particular 
buyer. They also know his name. 
There’s something personal to the 
plan, a good deal more so than 
if we reconditioned a truck and 
to some- 
one who might come along later. 

“Work on the used truck, in 
other words, is billed under a cer- 
tain customer’s name. We have 
followed this procedure for years, 


| and have yet to discover one that 


is an improvement on it.” 
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Committees Named for National Truck Show 


All Space in N.Y. Expected 
To be Reserved by July I 


(Continued from Page 15) 


that Commerce Hall, with an area 
of 100,000 square feet, will be en- 
tirely reserved by July 1 and the 
definite allotment of space made 
on or about July 15. 

For the expeditious handling of 


the activities and plans in con-| 


nection with the show, commit- 


tees with their respective chair- | 


men have been appointed: 
Show committee — chairman, 
Clayton Farris; camera contest 


will be built up around pictures | 


submitted in this contest, to be 
enlarged to about 24 inches square 
and placed on exhibition at the 
time of the show. 

J. F. Winchester, Standard Oil 
Co. of New Jersey, has been 
elected president of National Mo- 
tor Truck Show, Inc. 

Other officers elected were: 

Vice-president, John N. Bayne, 
Mack Truck Co.; vice-president, 





hauf Trailer Co.; 
retary. 
Directors of the corporation 
elected for a similar term are: 
G. B. Holman, National Wholesale 
Assn.; George Kuhlman, Heil Co.; 
John Rosenquest, Autocar Co.; 
George Scragg, 
Co.; C. J. Ozzard, N. J. Motor 
Truck Assn.; James McArdle, 
American Trucking Assns.; Rob- 
ert Jackson, Fine & Jackson 
Trucking Corp.; Wm. Lueddeke 
jr, N. J. Motor Truck Assn.; 
Milton Selover, Selover Trucking 
Co.; John F. Creamer, Wheels, 
Inc.; W. W. Cromley, Hercules 
Motors Corp.; R. T. Fullerton, 


A. L. Rice, sec- 


Brockway Motor | 


Truek Events 


MAY 
4—Flint. Transportation Night 
9—Danbury, Conn. 

Works Assn., spring me 
9-11—Pittsburgh. Southern 
chinery Distributors’ 
12-13—Cincinnati. Central Transit 
Assn. meeting 
13-14—Boseman, Mont. Montana section, Amer 
ican Water Works Assn. convention 
14-21—Tulsa, Okla. 
Exposition. 


14-19—Cleveland. 
Assn. annual convention 


19-21—Spokane. 


New England Sewage 
peting 

and Ma 
Convention 


Supply 
Assn 
Equipment 


International Petroleum 


American Foundrymen’s | 


Pacific Northwest section con 
vention, American Water Works Assn. | 


25—New Milford, N. J. N. J. section con- 
vention, AWWA 

23—San Diego. Western Traffic Conference. 

26-28—Rock Island, tli. National County Offi- 


cers’ Assn 


JUNE 


13—Bedford Springs, Pa. 
meeting 
8-10—Omaha. 
30-July 2—Bedford Springs, 
Truck Assn 


Penna. Bus Assn. 


meeting. 
Motor 


Midwest Transit Assn. 
Pa. Penna 


SEPTEMBER 


18-24—Atlantic City. American Transit 
show 


Assn. 


NOVEMBER 





committee — chairman, George/|Clayton Farris, Trucktor Corp.;|The White Co.; H. M. Daniels, 23-25—Daytona Beach, Fla 
Kuhlman; banquet ‘committee—|treasurer, S. E. Oplinger, Frue-| Four-Wheel Drive Auto Co. convention, AWWA. _ 
chairman, H. H. Happersberg; eee — —- - - ————$$_§__ 
vice chairman, 
Robert Jackson; 
safety commit- 
tee — chairman, 
John Stillwell; 
public relations 
committee — 
chairman, John 
Creamer; exec- 
utive committee 
—chairman, J. 
F. Winchester; 
Clayton Farris, 
George Kuhl- 
man and James 
McArdle. 

Plans are being formulated to 
dedicate each day of the show as 
a particular feature day such as 
“Fleet Operator’s Day,” “Private 
Carrier’s Day,” “Governor's Day,” 
“Manufacturer's Day,” and on 
each of these occasions special 
exhibitions and events will be 
held of particular interest to those 
attending at that time. 

“A Candid Camera View of 
Transportation” has been the slo- 
gan adopted for the exhibition, 
around which it has been decided 
to conduct a picture-taking con- 
test, confining it to those things 
of interest to the transportation 
world such as motor trucks, auto- 
mobiles, airplanes, motor boats, 
railroad trains, etc. The contest 
will run from June 1 to Sept. 15 
and, while complete details have 
not as yet been worked out, cash 
prizes for pictures in their various 
classes will be given. The decora- 
tion scheme for Commerce Hall 


Houdaille Offers 
Pre-Selective Shift 


For Buses, Trucks 


BUFFALO.—The Houdaille 
Gear-Master, a new pre-selective 
gear shifting mechanism, espe- 
cially engineered for buses and 
trucks, is now ready for produc- 
tion, it was announced this week aad 
by the Houde Engineering Corp., : E 
the Buffalo subsidiary of the 
Houdaille-Hershey Corp. 

Because of the simplicity and 
comparatively low cost of installa- 
tion, the Gear-Master is claimed _ 
to offer bus and truck manufac- 
turers a practicable solution to 
the problem of easing the driver's 
task of gear control, of reducing 
wear and tear and service main- 
tenance on the _ gear shifting | 
mechanism and of contributing to 
a greater safety of operation. 


9-15—New York. National Motor Truck Show, 
Port of Authority } Bids 


Florida section 








Clayton Farris 


NTERNATIONAL TRE 
on Convenien 


AUTOMOTIVE DEALERS : {\ernstiona! Harvest 


er’s time - payment 
plan is a decided asset to the dealer selling International 
Trucks. But it is only one of the many advantages that 
go with the International franchise. The full line—25 
models in 81 wheelbases—enables the International dealer 
to meet every requirement for trucks. International’s 
nation-wide service organization backs up these trucks on 
the job. A powerful, consistent advertising campaign 
paves the way for sales everywhere. Investigate this 
profitable truck connection. Our nearby branch will go 


into details with you. 








The new 2-Ton International Mode! D-40 
with utility stake body 


a 


maw 
EEA EVE DY 
. A A 


to ownership of International 

Trucks by International Har- 

vester’s extension of credit. 
Pay CASH on delivery for your 


trucks when you can, and save all 


Long, long before the very birth 
of the automotive industry the 
men who laid the foundation of 


International Harvester were sell- 





ing millions of dollars worth of 
“time. 


oP One of the International Pick-up Trucks. 


These light-duty pick-up trucks come in 3 
the 4,-ton Model D-2 in two wheel- 


and the 4- 


equipment annually, on financing charges, but when cash 


Trucks came into the picturemany mustbe conserved see what Inter- 


sizes: 
base lengths, 113 and 125 inches; 
to 1-ton Model D-15, wheelbase 130 inches. 

There are International Trucks for every 
1 


years later. national’s practical time-payment 
Inthe past 30 years tens of thou- 
sands of men have been helped 
INTERNATIONAL HARVESTER COMPANY 


»RATED) Chicago, Illinois 


plan can offer you. Let International 
Trucks earn their way as you pay. 


hauling need from ';-ton light delivery up to 
powerful six-wheelers. International dealers 
and Company-owned branches everywhere 


are at your service. 


CINCORP( 


180 North Michigan Avenue 


TWO OF THE FOUR units of 
the Houde Gear Master—the se- 
lector mechanism, which replaces 
the transmission cover, and the 
vacuum power cylinder. 
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Tower Take-Off Units Open New Sales Fields 


o— 


Mounting Reduces Costs, 
Gives Greater Mobility 


DETROIT. — One of the latest|trailer mounted compressors but | 
machines, redesigned for truck| is sold at prices that show a defi- | 
mounting and to be powered by/| nite saving to the buyer. 
the truck engine through the use| This saving is manifested, it is 
of the power take-off, is the air| claimed, not only in the greater 
compressor. Several companies; mobility of the truck-mounted 
are making these truck-mounted | unit but in the lower initial price. 
models in sizes up to and includ-| ‘The 105 cubic foot compressor, 
ing one that delivers 160 cubic | which has thus: far proved the 
feet of air per minute at 100| most popular size with most pub- 
pounds pressure. | lic utility companies, is priced as 

Of particular interest to the/a trailer-mounted unit and pow- 
truck dealer and his salesmen in| ered with a separate engine com- 
this new type compressor, is that | | plete at $2,200 east of the Missis- 
it opens up a practically virgin| sippi River and $2,500 west. The 
field for truck sales where little| same compressor with the same 
or no trades are involved and|tank equipment, installed upon a 
where the truck-mounted equip-/| truck, less the separate engine but 
ment is not only said to be prov-| including the power take-off, costs 
ing superior to the conventional | but $1,375. Not installed, but com- 





“HOW ABOUT THE AXLE 
— WILL IT KEEP ME OUT 
OF CREEPER?” 


wr 


Yes, If It’s a TIMKEN DOUBLE REDUCTION AXLE 


@ In and out of soft, uneven ground—hauling sand, 
logs, building material—these jobs need 
slower rear axle gear ratios to turn engine power into 
Timken-Wisconsin Double Reduction 


gravel, coal, 


pulling power. 


| pressor. 


plete with all auxiliary equipment | 


as given above, this unit sells for| Such mountings make the truck | 
available for other types of work, | 
especially where the unit is used | 


$1,275, thus giving the dealer a | 
very satisfactory mounting profit | 
as well as profits on his chassis | 
and power take-off and, where the 
compressor manufacturer allows | 
a discount, a profit on the com- 


Inasmuch as the total compres- | 
sor weight including all equip- 
ment rarely runs. over 1,700 
pounds gross, and most units run 
slightly under this figure, it is 
possible to mount the new com- 
pressor units on the one-ton chas- 
sis. The more satisfactory mount- | 
ing, and the one most in demand 
by experienced users, however, is 
on the long wheelbase ton and a} 
half model with either a platform 
body or a dump body being} 
mounted behind the compressor. | 

This is easily done as most com- 
pressors of the 105 cubic foot ca- 
pacity rarely ever take over 40 


| The National 
Co., of Nashville, mounts its com- 





| truck-mounted 
| other 
| truck-mounted machinery such as 


| pect, 


|}acid pump 


| through the 
| auxiliary power unit, both power | 


inches of depth back of the cab. | 


by medium-to-small cities where 
the use for the compressor tools 
is reasonably infrequent. It is said 
that any city of 10,000 or more in- 


| habitants has an economic use for 


at least one of these units. 
They are 


is made. By 


dump body it enables the same 
crew that operates the compressor 
to carry their other tools with 
them and to haul the concrete 
mix, or whatever other supplies 
are needed on the connection job, 
in the same unit. 


Public utility companies, such 
as the Union Electric Light and 
Power Co. of St. Louis, mount the 
compressor along with an air blast 
fan and a 12kw. light generator 
in a covered utility body, which 
allows for also carrying the crew. 
Gas and Heating 


pressor in a body which provides 
room on each side of the compres- 
sor for carrying 16 foot pieces of 
four, six and eight inch pipe. 
Racks are provided on the body 


| for carrying small diameter full 


20 foot pipe and this unit also has 
a trailer hitch so that a trailer 
can be towed as well when found 
advisable. 

One of the advantages of selling 
compressors or 
truck engine - powered, 
welders, winches, shallow well 
drilling equipment, post hole dig- 


| gers and pole setters and oil well | 


servicing units, is that there are 
very few trade-ins involved, it is 
claimed. The equipment is new to 
the buyers and they do not ex- 
in the case of the compres- 
sor, the truck 


is being replaced. 
Another unique power take-off 


| installation of particular interest | 
|to dealers in oil producing areas 
| is the oil well acidizing unit. This | 
Dowell | 


installation comprises a 
and gas compressor. 
The pump works wholly off the 


truck engine through the power | 
is | 
the truck engine} 
take-off and with an | 


take-off, and the compressor 
powered with 


plants being synchronized, using 
tachometers and special control 
mechanism so both will pull 
evenly under load. 


For news of the men who make 
news in the automotive world, read | 
Chris Sinsabaugh’s authoritative | 
_“Sps arks” column. 


particularly advan-| 
| tageous for opening up pavements | 
for water, gas and sewer connec- | 
| tions and for tamping the earth | 
| solid when the fill 
mounting the compressor with a} 


dealer to deal on| 
the old trailer compressor which | 
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‘'New Conch Model 
Puts White In 
Low-Price Field 


CLEVELAND. Entering the 
low-price bus field, the White Mo- 
tor Co. has announced the intro- 
duction of a new streamlined 23- 
passenger transit coach to be 
known as the White Model 800M. 

Lowest priced White ever to be 
placed on the coach market, the 
new Model 800M is said to offer to 
operators numerous outstanding 
and exclusive plus values, most 
important of which is the mount- 
ing of the six-cylinder engine en- 
tirely beneath the floor, elimi- 
nating obstructions and making 
available more passenger space. 

Designed especially for city 
transit service, the new coach, 
with a few mechanical changes 
provided for by optional equip- 
ment, can also be adapted for 
highway service. Built to stand- 
ards necessary for long life and 
dependable operation, the Model 
800M is powered by a 221 cubic 
inch engine developing 154 Ibs. 
foot torque and 69 horsepower at 
3,000 r.p.m. Equipped with a 
seven-bearing crankshaft, the en- 
gine is mounted wholly beneath 
the floor and is easily accessible 
for inspection and repair. In tests, 
the power plant has shown ability 
| to get about 10 miles to the gallon 
of gasoline. 

Thirteen of the units have al- 
ready been purchased by the 
Indiana Railroad of Indianapolis, 
after an initial demonstration, 
Kiggen said. 


Kadet Model Offered 
By Kozy Coach Co. 


KALAMAZOO, Mich.—C. M. 
Lutes, president of the Kozy 
Coach Co., announced a new 
coach trailer model, the Kadet. 
| The new Kadet embodies a 
/number of striking features, in- 
|cluding a unique method of re- 
designing, placing the kitchen in 
the rear with a large work table 
across the back with 36-inch side 
| extensions. The Kadet is built on 
an 18-foot body, and other fea- 
| tures include oil burning heater, 
gas cook stove, factory built re- 
frigerator, 18-gallon water tank 
with best quality marine pump, 
| inlaid linoleum, curtains, drapes, 
extra heavy protective bumper 
| and Seamer tested “no leak” win- 
‘d 





Drive Axles give you more pulling power with no extra 
strain on transmission or propeller shaft. And they have 
more “‘guts’’ to take it day in and day out, because gear 
tooth pressures are reduced in Double Reduction Axles 
by the use of two sets of rugged gears—assuring longer 
gear life. Insist on Timken Axles in every new truck or 
tractor you buy. All three types of final driving units 
are interchangeable. This 3-in-1 Housing makes it easy 
for you to shift—in a few hours—from Double Reduc- 
tion to 2-Speed or Bevel Gear Drive. Permits you to fit 
your truck to the job, quickly and at low cost. Be sure 
that your new truck has a Timken Axle with this exclu- 
sive interchangeable final drive feature. 


The Timken-Detroit Axle Co. 


Detroit, Michigan 


WISCONSIN AXLE DIVISION 
Oshkosh, Wisconsin 





LATEST DEVELOPMENTS in truck engine driven air compres- 
sors. Top, a 160 cu. ft. air compressor unit on a 157-inch wheelbase 
Chevrolet truck for use by the George J. Atwell Foundation Corp., 
N. ¥. Bottom, the Dowell oil well acidizing unit is mounted on an 
International D246F six-wheel chassis. It will be shown at the Tulsa 

petroleum exposition, May 14-21. 


Square Type 
Cold-Pressed 
Steel Axle 
Housing 
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Ford Marketing Two-Speed- Axle Equipped Trucks 
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Designed for a Wider Range 
Of a seer g Requirements 


7 


the reduction only four additional 
moving parts are in operation. A 
simple planetary system of gear- 
ing is used to obtain the reduc- 
tion. 

An internal gear is made in- 
tegral with the ring gear, which 
is said to be an exceptionally 
sturdy forging. It is because of 
the massiveness of the ring gear 
that the ring gear thrust plate, a 
feature of the conventional Ford 
truck axle, is not required. 


The internal gear, four smaller 
gears or pinions and a sliding 
gear clutch, comprise the plane- 
tary system. The four idler pin- 
ions are mounted on pins of spe- 
cial hardened bronze which are 
positioned in the inner case, in 
which is mounted the conven- 
tional differential side gears, the 
differential spider and four bevel 


Rules Discussion 
Keynotes Wash. 
Truck Conclave 


By D. M. Trepp 
Staff Correspondent, ADN 

SEATTLE.—With federal 
state regulation of motor trucks 
the theme, the 16th annual con- 
vention of the Washington Motor 
Freight Assn. attracted operators 
from Idaho, Oregon, Washington 
and British Columbia to its ses- 
sions held here Apr. 23, 24, 25. 
About 200 attended the various 
meetings. 

Besides regulation, 
coming legislation 
lighted. 

Resolutions were adopted in 
vigorous protest of the Pettengill 
bill, which it was considered would 
be ruinous to the industry; no 
reduction in federal aid for high- 
ways met with unanimous ap- 
proval, and a firm stand was 
taken against “diversion of gaso- 
line tax funds from highway pur- 
poses.” A special committee was 
appointed to study the initiative 
petition that has been filed in 
Washington state, seeking to al- 
locate to cities 20 per cent of 
funds obtained from state gaso- 
line tax of five cents per gallon. 
Inclination was to fall in line 
with recommendations of the 
Washington Good Roads Assn. 
and the Washington Automobile 
Club, that this allocation to cities 
be reduced from the proposed 20 
to 15 per cent, in place of the 
present 10 per cent so placed. 

Lynn George of Snohomish 
Auto Freight, was re-elected 
president. Other officers and di- 
rectors elected were: Clifford 
Clarke, 
Freight, 


and 


and 
high- 


safety 
were 


Tacoma; E. A. Wana- 


maker, of Fruit Delivery, Seattle, | 


McNutt of Olympic 
Aberdeen, vice- 


and Carl 
Transportation, 
president; 
Roland, Geo. 


Carlsen, Stanley W. 
and C. G. Soike, directors. 


Following the rail rate 


been increased 
on many commodities, with ex- 
tended docket hearings being held 
by the state department of public 
service. The increases as are 
now in quite general effect are 
well received by the shippers, and 
give promise of much needed 
revenue for operators who have 
been meeting higher payroll and 
material costs, speakers reported. 
Federal regulation under the 
Motor Carrier Act of 1935 should 
be applied only to operations that 
are physically interstate, with 
strictly intrastate operations to 
be regulated by the states, was 
the opinion of Ferd J. Schaaf, 
director of the Washington de- 
partment of public service. 


| this is 


| revolutions to one 


of Bremerton Auto} 


Homer J. Testu, S. C.| 
V. Estes, L. L.| 
Lamb, Harold Mallory, John M.| 
Northcutt | 

| sageway in the housing through | 
in- | 
creases, truck freight rates have | 
in the northwest | 


| tive W. K. King has 
| bill in the Kentucky 
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pinions which mesh with the dif- 
ferential side gears. 

Bronze thrust washers are used 
for the differential side gears and 
the bevel pinions to prevent gall- 
ing. This feature was first incor- 
porated in Ford axles in 1934. 

Control for the two-speed axle 
consists of a lever mounted in the 
cab to the left of the driver’s seat. 


With the control lever in the for-| 


ward position, the high axle ratio 
is in use, at which time the axle 
operates exactly the same as the 
conventional one-speed axle. The 
driveshaft pinion makes _ 5.83 
revolutions to one revolution of 
the wheels when the transmission 
is in high, and 37.3 revolutions 
to one in low. 

To shift the 
gear ratio, the clutch is depressed 
and the lever moved back. When 
done, the shifter fork in 
the rear axle changes the position 
of the sliding clutch. The drive- 
shaft pinion then makes 8.11 
revolution of 
when the transmission 


the wheel, 
and 51.9 revolutions to 


is in high, 
one in low. 
In the high gear ratio, the gear 


| on the sliding clutch is in partial 


mesh with the four planetary 
pinions and is also in mesh with 
an internal gear which is formed 
in the thick plate which acts as a 
cover for the left side of the 
inner differential case. This locks 
the assembly so that it turns as a 
unit with the differential case. 


Moves Toward Center 


When the sliding clutch is 
shifted for the low gear ratio, it 
is moved in toward the center of | 
the differential case. The gear on 
the sliding clutch unmeshes with | 
the side of the differential case 
and meshes another set of teeth 
cut on the clutch shaft with a set 
of teeth cut in the left hand dif- 
ferential bearing adjusting plate. 
This locks the sliding clutch shaft 
to the differential carrier so that 
it cannot turn. As a result, when 
the ring gear turns, the internal 
planetary gear cut in the ring 
gear drives the four planetary 
pinions which are mounted on 
pins in the inner case, and the| 
inner case turns at a_ slower 
speed than the ring gear. 

Amplified driving power is thus | 
produced, which is_ transferred 
from the case to the differential 
side gears into which the ends of 
the axle shafts are splined. 

The two-speed axle has been} 
designed with a novel method for | 
providing forced lubrication to} 
the bearings. The lubricant is| 
raised from the bottom of the | 
housing by a revolving drum at-| 
tached to the side of the ring 
gear. 

Scrapes Off Oil 

At the top, a scraper tube bears 
with light spring pressure against 
the revolving drum and scrapes 
off the oil. This scraper tube is 
made with a division in the cen- 
ter. An opening on one side of 
this division connects with a pas- 


which oil is delivered directly to 
the front pinion shaft bearings. 

The opening on the other side 
of the division connects with an- 
other passageway which carries 
lubricant to the right-hand dif-| 
ferential side bearing. From this | 
bearing, lubricant flows through 
six openings into the gear case. 
Differential and planetary gears 
are constantly immersed in oil as | 
they rotate and lubricant is also 
supplied to the left-hand differ- 
ential side bearing by the rota- 
tion of the assembly. 


Seek Trailer Tax 
FRANKFORT, Ky.— Representa- | 
introduced a 
legislature to | 
license car trailers and fix tax of | 
$4.50 a year. 


axle into the low | 
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THE NEW FORD two-speed rear axle, shown here, will be avail- 


Catalog Issued 
By C. M. Hoof Co. 


CHICAGO.—C. M. Hoof Co. has 
just issued a new catalog avail- 
able to commercial body shops, 
body and fender shops, paint, 
trim, top and radiator shops. The 
catalog contains hardware, lac- 
quer, fabric and shop equipment 


| able on 157-inch and 134-inch wheelbase trucks. 


| tenance equipment, accessories, 
| house trailer parts and new spe- 


cial items. 


Thom} pson Resigns 


DETROIT.— John H. Thompson, 
branch manager and veteran dis- 
tributor, has resigned from the 
Federal Truck Co., officials an- 
nounced Friday. Thompson took 
over the Federal distributorship in 
| this territory in 1910, and has been 
associated with the company since 


items, and also a full line of main- | the at time. 


| vehicles 
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from this code in writing regula- 
| tory measures. 


* * * 


VOTES ARE the only argu- 
ments many legislatures under- 


| Stand and so when a delegation 


comes to them representing so 
many thousand railroad employes 
they listen. This being the case, 
it is high time that the entire 
automotive industry with its 


| Closely affiliated and vitally in- 


terested rubber and petroleum in- 
dustries follow the same course 
in getting reasonable attention to 
the needs of the owners of motor 
and the consuming public 
which it serves. 
* + * 

STUDENTS OF truck regula- 
tion such as Dave Fenner, who 
is also vice-president of Mack; 
Pierre Schon, of GMC, and Fred 
Lautzenhieser, of International, 
agree with your columnist that 
the time has come when a 
national and whole industry ef- 
fort must be made to get the 
Uniform Code adopted in all 
states. While the efforts of the 
various state trucking associa- 
tions in fighting unfavorable and 
vicious legislation has been very 
commendable, present needs de- 
mand a more whole hearted in- 
terest in getting uniform laws. 


Optimistic opinion notwithstanding, engineers know that dirt will 
unseat a valve. The shape of a seat may determine if a valve is more 
vulnerable during entrance or during exit of air. But if dirt is there 
“at-all, it is bound to cause trouble sooner or later. Further, no tire valve 
ever designed will last forever nor will it accommodate itself to all 
climatic conditions. A permanent air-tight seal outside the valve 
is essential. These are reasons why the Schrader type tire valve 
is designed to take a cap. A tire valve without a cap is incomplete. 


_ Schrader 


REG.US PAT. OFF 
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New Commercial Car Registrations, All States for February, . 1938-1937 


Figures supplied by BR. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co, and Metropolitan New York area which are compiled by Sherlock *Wisconsin Estimated by ADN 
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Drive Auto Co., International 
Harvester Co., Marmon Herring- | 
ton Co., and the White Motor Co. 

Approximately 25 other strictly 
automotive firms are among the | 
long list of exhibitors, among them | 
being several engine builders, in- 
cluding Cummins Engine Co.,| 
Buda Co., Continental Motors, | 
Hercules Motors, and the Wauke- 
sha Motor Co. Dowell, Inc., a di- 
vision of the Dow Chemical Co., 
is one of the firms showing a new 


Smaller Trucks 
Continue Large 
Sales Increase 


(Continued from Page 15) 
commercial vehicles was approxi- | 
mately 49 per cent, while the ton- 
and-one-half showed but 38 per 
cent, 

With the percentage of used to 
new truck sales constantly in- | 
creasing, due to the style element 
becoming important from a sales 
standpoint, and the net profit 
possibilities in the smaller sizes, | 
limited by the fact that the dealer 
does not have the opportunity of 
making extra profits from body 
and equipment sales, it behooves 
the dealer to survey his sales and 
constantly endeavor to direct the 
efforts of his truck sales force 
toward the larger size vehicle | 
sales opportunities. 





ADN has endeavored to help | 


point out to the dealers and their 
salesmen, vocational avenues that | 
are showing sales opportunities 
this spring. The February TB&T 
issue carried a story on the 
market for the newly developed 
control forward delivery bodies 
which are gaining favoig with re- 
tail merchants and which give 
the salesmen an opportunity to 
sell the replacement of present | 
delivery equipment. The March 
issue carried a story on the school 
bus market which is expected to| 
be at least 50 per cent greater | 
than any past year and pointed | 
out the need for early chassis| 
sales because of a serious bottle 
neck condition which it is felt 
will manifest itself in August. 

Building contracts let in March 
of this year were $226,918,000 as 
against $231,246,000 during the 
same month last year which 
show that the important truck | 
using contracting and building 





field is returning to life. 
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Reco rd List to Exh ibit S. C. Legislature from 20,000 to 40,000 pounds, was 


At Tulsa’s Oil Show 


(Continued from Page 15) 


piece of truck-mounted and truck- 
engine-powered equipment in its 
oil well acidizing pump and com- 
pressor. 

Principal features of the eight- 
day exposition to the automotive 


industry are a new method of in- | 


creasing oil well production 


new portable rotary 
mounted drilling equipment, com- 
pressors for tank truck transpor- 


|} tation of butane and propane, | 


service station equipment includ- 
ing latest types of island lighting 
units, gasoline pumps and port- 
| able transmission and differential 
lube dispensers. 


} 
| 
| 


Sixteen new buildings have 
been erected since the 1936 expo- 
sition by exhibitors including one 
by the International 
Co. in addition to the $250,000 
new building program which has 
just been completed by the ex- 
position management itself. 


Harvester | 


truck | 


| OK’s Liberalizing | 
| Of Truck Rules 


COLUMBIA, S. C. (UTPS). 
Whether the long controversy 
over South Carolina’s law govern- 
ing the size and weights of 
trucks is near an end was uncer- | 
tain late this week as a new, 
more liberal bill awaited Gov. 
Olin B. Johnston’s signature. 

The new bill, which would in- 
crease the minimum truck width 


The Most Outstanding 
SCHOOL BUS BODIES 
im the Field... 


cou 


" 
| 
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ratified by the legislature Tuesday 
and sent to the executive office. 
Uncertainty over the fate of the 
measure arises out of Johnson’s 
silence during the extensive con- 
troversy, and his vetoing of a 
previous bill to liberalize the 
state’s bottle-necking law. 

The bill was delayed in the 
house by a three-day, one-man 
filibuster on the part of Repre- 
sentative M. V. Horne, a railroad 
yardmaster. 


Chris Sinsabaugh’s sparkling 
“Sparks” column is read by the 
“wide-awake” in the industry. 


HE new Superior line of ALL-STEEL Safety School Bus Bodies for 1938 is the 
best dollar for dollar value in the field. 


Last year one out of every three school bus bodies purchased was a Superior, and 
again this year Superior will be the choice of school bus buyers throughout the 


nation. 


The 1938 Superior ALL-STEEL Safety School Bus Body . . . new in design, new in 
safety and health features, new in construction features . . . TRULY the most 
outstanding school bus body in the field. 


A Superior distributor is near you and he will gladly demonstrate the many 


advantages of Superior ALL-STEEL Safety School Bus Bodies. 


SUPERIOR ALL-STEEL SAFETY SCHOOL BUS BODIES 
MEET THE MOST RIGID OF STATE REQUIREMENTS 


SUPERIOR BODY COMPANY 


PIONEER BUILDERS 


Distributors in 


OF 


ALL -STEEL 


Principal Cities 
ao 


SAFETY 





LIMA. OHIO 


SCHOOL 


BUS BODIES 


National 19338 School Bus Specifications 


(Additions to 22 State Specifications carried March 26) 


States with 
Bus Specifications 
© | Chassis Weight 
per Pupil 
Grade Ability 
Required 
% of Body Ahead 
of Rear Axle 


< 
Z 
Z 


Kentucky 


New Mexico.. 


Rhode Island. 


| 
| 
| 
1 


oO 
=< 
Z 





a 
‘1 
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N.S. 


N.S.—NOT SPECIFIED 
Chassis Weight 
G.V.—Mfgs. Gross Vehicle Rating 
100—100 pounds per passenger 
N.S.—Not Specified 
Grade Ability 
3%-20—3% grade at 20 M.P.H. 
3% F.—3% grade with full load in 

igh gear 

A—Adequate power guaranteed 
C.—COUNTY SCHOOL SUPT. 
Frame 


O.P.—One piece 


Z| o& 
TR | 


Require Power Brakes 


at Miles per Hour 
Min. Pass. Capacity 


Speed Governed 


Frame 


B 
2 
& 
* 
ua 
E. 


w 
or 
Th 
. 

4 
| 


I.S.E.4 


3” |LS.E.4] NS. 


E. 


PSS 
_~ 
th 





LS.E.4| NS. 


S 
Dn 





O.P.S.—One piece straight frame 
O.P.X.—One piece with no splice 
forward of rear spring hanger. 


S.—Spliced frame allowed. 


Exhaust 

B.—Beyond end of body 
E—At end of body 

3’—3" beyond end of body 


Brakes 
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4-wheel emergency 
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Ventilator 

A.—Adequate approved 

R.—Roof type 

B.T.—Bus type Y 
A.I.—Adequate indirect ventilation 


Height of sign 
t—Can be read at 200 feet 


Sedan allowed 

C.—Yes on approval of commission 
or county school supt. 

Rhode Island—Specifications not re- 
ceived in time. 





ADN Stock Piicé |. nun 
Averages Reflect 
Trade Doldrums 


J. Alexander 
Staff Co ADN 

NEW YORK.—The automotive | 
industry got in Wall Street’s eyes | 
this week in more ways than one, 
although the Street still didn’t get | 
what it was waiting for most of | 
all—a “green light” for the in- 
dustry. 

Much interest was displayed in| 
the trade conferences in the mid- 
west, Henry Ford’s visit to 
President Roosevelt and the re-| 
port of General Motors for the 
first quarter. 

The 14 cents a share reported 
by GM for the first quarter was 
considered not bad at all, con-| 
sidering the depressed state of| 
the industry and the fact that} 
dealers had been well stocked | 
with new models before the turn | 
into the new year. 

There has been no reversal of | 
sentiment in financial quarters | 
about the outlook for American | 
business in general and the auto- | 
mobile industry in _ particular. 
Certainly hopes : are no lear that | 


By C. 


rrespondent, 


| this industry, 


U. S. Steel Shows | 
Quarter Deficit 


Above $1,290,000 


NEW YORK.—United States} 
Steel Corp. directors Tuesday de- | 
clared the regular dividend of | 
$1.75 on the preferred stock. 

The deficit, the first to be re-| 
ported for any first quarter since 
1935, before payment of the divi- 
dend was _ $1,292,151, compared 
with a net income for the Decem- 
ber, 1937, quarter of $4,591,505 and | 
for the first quarter of 1937 net 
income of $28,561,533. 

The operating rate for the quar- 
ter was 32.3 per cent of produc- 
tion capacity, compared with 41.3 
per cent for the preceding quar- 
ter and 82.6 per cent for the first 
quarter of 1937. 

No action was taken with re-| 
spect to common stock. 


Inland Reports 
$923,000 Net In 
First Quarter 


| Motor 
cents a share on Class A and 


CHICAGO. — Inland Steel Co. 
and subsidiaries report for quar- 
ter ended Mar. 31, net profit of 
$923,076 after all charges but sur- 


tax on undistributed profits, equiv- | F 


alent to 58 cents a share on 1,- 
576,070 no-par shares of capital | 
stock. 

This compares with $5,008,774 or | 
$3.34 a share on 1,499,000 shares in | 
March quarter of-previous year. | 

For 12 months ended Mar. 31, 


a bottom 


'than had been expected 


10 Parts-accessories 
| 4 Tire-rubbers 


| cial 





net profit totaled $8,886,075, equal 
after above deductions and $518,- 
958 surtax on undistributed profits | 
for last nine months of 1937, to| 
$5.64 a share on 1,576,070 shares | 
comparing with $15,929,538 or 
$10.63 a share on 1,499,000 shares | 
for the 12 months ended Mar. 31, 
1937. 


Diemond T’s Quarter 
Shows $19,000 Loss 


CHICAGO.—Net loss of $19,856 | 
for the first quarter ending 
March 31 is reported by the| 
Diamond T Motor Car Co. Gross 
sales of new trucks and service 
parts less discounts, returns, al- 
lowances, federal excise and state 
sales taxes were $2,088,762.33. 

Results for the three months 
are comprised of progressively 
improving monthly figures, ac-| 
cording to C. A. Tilt, president. | 
The loss for February was less | 
than for January and March as} 
an individual month showed a} 
profit. | 
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Wall Street 5 Still Waiting for Motor’s ‘Go Signal’ 


is 
though few are willing to venture 
a prediction as to how long busi- 
ness will “scrape bottom.” The 
statement by Col. Leonard 
Ayres that he believed the coun- 
try was entering another 
longed depression did not upset 
the equilibrium. 

Although most of the im- 
portant reports are yet to come, 
earnings of automotive com- 


pro- | ington that the House rules committee had refused to 


in the making, al-| 


Last Minute Wall Street Wires 


New York, Friday, April 29 (3:00 p.m.)—News from Wash- 


P. | 


approve bringing the wage-hour bill before the House 
was believed to have improved sentiment here in clos- 
ing hours, lifting stock prices sufficiently to cancel out 
losses earlier in the day. Transfers totaled about 600,000 


shares. 


panies in the first quarter of this | 


GM Reports $8,234,000 Net 


year are looked upon without too 
much alarm. They were no worse 
and in 
some cases certainly were better 
than had been looked for. It is in 
such periods as the first quarter 
that the real tests of manage- 
ment come and the automobile 
industry seldom fails to meet 
those tests satisfactorily. 
Automotive stock prices went 
through another week with vir- 


tually no trend and little change | 


in the averages. 
The ADWN stock price averages | 
for April 27 compared as follows | 


|with the week preceding and a | 


year ago: 
Week Change Ago 
20.16 —O.58 42.93 
91.06 20.36 —0.70 43.84 
17.09 16.94 —0.15 37.07 
16.14 16.34 -+0.20 41.45 
Dividends still are scarce in 
as in most others. 
Parker Rust Proof declared 20 
cents on its common and a spe- 
of 35 cents, both payable 
June 1. National Automotive 
Fibres declared $1.50 on _ its 
preferred, payable May 1. Ford 
of Canada declared 25 


Last 
Week 
24 Motors , 20.74 
10 Car-truck co’s .. 


Class B, payable June 18. 


Malcolm Conghell Gets 


Ford, Ltd., Directorship 


LONDON.—Sir Malcolm Camp- 
bell, British motor racer, has ac- 
cepted a position on the board of 
directors of Ford Motors, Ltd., of 
Great Britain. 

At the company’s annual meet- 
ing here, directors announced 
distribution of a 5 per cent divi- 
dend, less taxes, on 1937 earnings. 
This compared with a payment 
of 6 per cent, less taxes, in the 
preceding year. 


Year | 


Income in First Quarter 


NEW YORK. — Although Gen- 


| eral Motors maintained operations 
at a profit during the first quarter 
despite adverse business condi- 
tions, the corporation’s common 
dividend payments dropped from 
99 cents a share in the same 
quarter of last year to 14 cents, 
Alfred P. Sloan, chairman, re- 
ported Wednesday. 

Principal causes of the drop in 
net income, Sloan said, were the 
decrease of more than 25 per cent 
in net sales during the period and 
the “unprecedented rapidity of 
the slump.” He said that full ef- 
fects of the readjustments in ex- 
pense due to the decline were not 


Stockholders 7 
Support Reo’s 


Administration 


LANSING.—Present administra- 
tion of the Reo Motor Car Co. was 
supported Tuesday by stockhold- 
|ers at their annual meeting, when 
they refused to enter into an im- 
pending proxy battle for control 
of the company. 

The company’s annual financial 
report stated that its total loss 
during 1937 was _  $1,982,292.66, 
bringing the operating deficit to 
$6,244,916.66. The company re- 
ported net sales last year of $13,- 
069,350. 











reflected in the first quarter re- 
port, thus indicating a better re- 
lationship of profits to sales vol- 
ume to be shown in the second 
and third quarters. 

Net income during the quarter 
was $8,264,413; equal 
ferred dividend requirements to 14 
cents a share on the common 
stock. This compares with $44,- 
864,166, equal to 99 cents on the 
common, for the corresponding 
period of 1937. 

Total payroll disbursement was 
$69,755,936 compared with $100,- 
075,137 the corresponding period 
last year. Compared with a nor- 
mal work week of 40 hours, Sloan 
said the work week in the first 
quarter averaged 23.5 hours. 

Net sales for the quarter 
amounted to $250,512,587 compared 
with $336,849,901 the first quarter 
of 1937. 


Liquidation of Stutz 
Motors Is Ordered 


INDIANAPOLIS.—Federal 
Judge Robert C. Baltzell has or- 
dered liquidation of the Stutz Mo- 
tor Car Co., ending months of 
litigation. 

Two-thirds of the creditors had 
failed to agree on a reorganiza- 
tion proposal for the company, 
which recently has been making 
a delivery vehicle following dis- 
continuance of car-making several 
years ago. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS FRIDAY, APRIL 29, 1938 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


NEW YORK 


Allis-Chalmers Mfg. 
American C. & F. 
American Chain 
Auburn Auto 
Bendix Aviation 
Bethlehem Steel 
Bohn A. & B. 
Borg-Warner 
Briggs Mfg. 
Budd Mfg. Co., E. G. 
Budd Wheel Co. 
Chicago Yellow Cab (1) 
Chrysler 

Clark Equipment 
Cleveland Gr. Br. 
Collins & Aikman 
Commercial Credit 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 
Diamond T Truck 

Du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 

Federal Motor 
Firestone T. & R. 
General Electric 
General Motors 
Glidden 

Goodrich, B. F. 


ees Oe gnc nsscences 


Graham-Paige 
Heyes Body Corp. 
Houdaille-Hershey B 


Houdaille-Hershey A ........... 


Hudson Motor 

Hupp Motor 
International Harvester 
Johns-Manville 
Kelsey-Hayes W. 
Kelsey-Hayes W. B 


Last Sale 1938 


Apr. 29 Apr. 22} High Low 
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Thompson Products 
Timken-Detroit Axle 
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U. S. Industrial Alcohol 
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Westinghouse E. & M. 
White Motors 
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Libbey-Owens-Ford Glass 
Ludlum Steel 

Mack Trucks (1) 

Motor Products 

Motor Wheel 

Murray Corp. 6 
Nash-Kelvinator 
Pacific 
Packard 4 
Raybestos-Manhattan 
Reo Motor 

Republic Steel Corp. 
Socony-Vacuum 

4 2 Sparks-Withington 
Spicer Mfg. 
Stewart-Warner 
Studebaker 5 5% 
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Yellow Truck 
Young Spring & Wire 


12% 
134 78 


CHICAGO 


Asbestos Mfg. 
Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 
Perfect Circle 

Pines Winterfront 
Woodall Industries 


DETROIT 


Gemmer Mfg. 
Hall Lamp Co 
Hoover Ball Bearings 
Murray Corp. 


after pre-| 








‘Ford of Canada 


Volume at High 
Level in Quarter 


WINDSOR.—First quarter vol- 
ume within 1 per cent of the 
volume during the same period 
of 1937 was reported here Mon- 
day to stockholders of the Ford 
Motor Co. of Canada, by W. R 
Campbell, president. 

Unit sales to Canadian dealers 
was off about 15 per cent, he said, 
but export sales were practically 
the same as in the first quarter 
of last year. Higher prices and an 
improvement in replacement 
parts sales aided dollar volume. 

Employment during the period 
was about the same, with total 
wages and salaries about 1.1 per 
cent under the same ’37 quarter, 
Campbell said. 


Stewart- Warner 
Reports $215,000 
Loss in Quarter 


CHICAGO.—Stewart-Warner 
Corp. and subsidiaries for quar- 
ter ended Mar. 31, 1938, reports 
net loss of $215,166 after deprecia- 
tion and federal income taxes. 


This compares with net profit 
of $841,257, equal to 67 cents a 
share on 1,241,847 shares of capital 
stock in March quarter of pre- 
vious year. 

Current assets as of Mar. 31, 
1938, including $550,388 cash, 
amounted to $11,280,367 and cur- 
rent liabilities were $3,867,334. 
This compares with cash of $1,- 
088,877, current assets of $10,831,- 
639 and current liabilities of $2,- 
738,358 on Mar. 31, 1937. ’ 


Quai terly Loss 
Tops $1,000,000 
ke Studebaker 


SOUTH BEND.—The Stude- 
baker Corp. had an operating loss 
of $1,072,352 in the first quarter 
of 1938, compared with an oper- 
ating profit of $699,459 in the first 
quarter of 1937, it is reported by 
Paul G. Hoffman, president. 


Net current assets at $10,820,- 
257 showed a decline of only 
$389,117. Current assets were 3% 
times current liabilities. 


Total sales for the quarter were 
$8,705,512. Passenger and com- 
mercial car sales totaled 10,173. 


Bethlehem Shows 
Quarterly Profit 
Of Over $990,000 


NEW YORK. —Bethlehem Steel 
Corp. recorded a net profit, after 
all deductions, of $994,908 during 
the first quarter, it is announced 
by Eugene G. Grace, president. 
The company operated at a rate 
of 34.6 per cent of capacity dur- 
ing the period, he said. 

Incoming business, Grace said, 
was running around 30 per cent, 
with little indication of a pick-up 
in demand during the next few 
months. Present operations are 
at about 35 per cent of ingot 
capacity, against 87 per cent dur- 
ing the first quarter a year ago. 

Grace said that an increase of 
$6,500,000 in the value of unfilled 
orders during the quarter was due 
entirely to shipbuilding orders. 


Steel Rate Down 


NEW YORK.— Steel operations 
were 82 per cent of capacity for 
the week ending Apr. 30, compared 
with 32.4 per cent one week ago, 
35.7 per cent one month ago and 
92.3 per cent one year ago, accord- 
ing to the American Iron and Steel 
Institute. 
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Sloan Warns Dealers | 
On Political Control 


(Continued from Page 1) 


“Your equity in the administra- 
tion of policies likewise is at 
stake. Irrespective of how intel- 
ligent and how fair-minded the 
administration of policies may be, 
errors of judgment are bound to 
occur because those passing judg- 
ment are subject to the errors 
that involve all human acts. And 
in the strife that is part of any 
highly competitive business, it is 
reasonable to expect instances 
where operating decisions are 
prejudiced by over-ambition or 
the urge for accomplishment, 
without full regard for’ the 
equities concerned. 

“For that reason,” Sloan con- 
tinued, “in the administration of 
our relations there should be a 
definite plan embraced in the or- 
ganization scheme where you, the 
dealer, have the right in your own 
interest, and a responsibility in 
the interest of the cause as a 
whole, to a review and a decision 
on the part of unprejudiced au- 
thority in cases where you have 
reason to believe that your equit- 
able rights are prejudiced. 

“Therefore, the first component 
of our model should consist of 


Alfred P. Sloan jr. 


two parts: first, a forum for dis- 


cussion of policies as they affect | 


the relationship of the dealer and 
the manufacturer and involve the 
interests of the consumer, and 
second, ways and means for an 
impartial review of administrative 
lecisions so that the rights of all 


concerned may be broadly con-| 


sidered. 
“Down through the years many 
have believed that as the number 


of dealers in any one community | 
is increased, the number of cars | 


that may be sold was likewise in- 
creased. It is my belief—and I 


hope that it is your belief—that | 


such an approach to the problem 
of a dealer organization is both 


unsound and undesirable. It does | 
not promote stability—and it can | 


not lead to a quality dealer or- 
ganization—quite the 
Such an approach can not be con- 
templated as a part of our pro- 
posed model. 


“IT am of the opinion that the | 


maximum penetration of the 
market within any community 
can only be made possible, with 
stability and equity, by establish- 
ing a definite relationship be- 
tween the number of dealers and 
the potential of the market for 
the product that those dealers 
are to sell. Therefore, this part of 
our model should contemplate an 
intelligent balance between what 
might be termed the dealer sell- 


PRODUCTS WANTED 


for both car and truck fleets 
in Chicago area. 


Can offer market for re- 
liable products requiring 
specialized selling. 


Years of contact with fleet 
buyers! 


Write Chicago Office 
Automotive Daily News 
307 N. Michigan Avenue 


contrary. | 


ing power in any community and 
a properly determined sales ex- 
pectancy, as judged over an ade- 
quate period of time to allow for 
|the irregularities of the business 
| cycle. 
“But no matter how intelligent- 
ly and scientifically we may de- 
termine the size and character- | 
|istics of this particular part of | 
our model, manifestly it can be 
of little avail so far as contribut- 
ing to our objective of a proper 
| balance, if we do not maintain 
| its integrity. Therefore, any group 
of dealers within any area must 
operate under a plan that, in a 
reasonable way and_ without 
prejudicing the position of the 
customer as to where he should 
trade, or when, or how, serves to 
confine the trading within the | 
area—protected territory, in other | 
words. 

Essential Gross Income 

“Now, we come to an equally | 
important component: the essen- | 
tial gross income, so that each 
outlet may maintain quality serv- | 
ice and receive in return a proper | 
compensation having relation to} 
the amount of capital employed | 
|and the effectiveness with which 
the business is conducted. Two 
| questions are here involved: first, | 
|from where is this income to 
come and how is it to be de- 
|termined? These involve a third 
| question: should we establish cer- 
tain definite standards based on | 
|}our stated objective—all custom- 
| ers everywhere are entitled to the 
| maximum possible value at the 





| lowest economic price, or should 
| we proceed on the basis of get- 
| ting what we can, in any way we 
_ on a more or less individual 
| 
| 


or opportunist basis? 

“Let us first consider from 
where. About a year or so ago, our 
j}industry established its price} 
procedure on the basis of a “fac- 
tory delivered price.” To this is 
added the freight from the fac- 
| tory to destination and state and 
local taxes, if any. I believe this 
|should be the measure of the 
price the customer should pay 
under a properly stabilized 
scheme of distribution, irrespec- 
tive of any and all circumstances, 
Out of that should come reim- 
bursement to the producer for the 
cost of production, with a proper 
profit; reimbursement to the 
dealer for the expense of dis- 
charging his functions on a 
| quality basis, with a proper profit 
or, in other words, an adequate 
gross income. 

“What I am suggesting might | 
be accomplished by publicizing 
broadly and consistently in every 
community the official delivered 
| prices in those communities. This | 
can be done if there is the will| 
to do it. Thus, the world would | 
know the real price. This might 
be supplemented by requiring an 
itemized invoice for every sale 
|on a definite form, starting with 
|the community price and reflect- | 
ing all items in the total sale 
price, including the finance 
charges, if any, and indicating 
what they are. There may be a 
far better way. How it is to be 
done is more or less immaterial. | 
The important thing is that it be | 
done. 








Bought on Time 


There is involved also, finance | 
charges where cars are purchased 
on time. Under no circumstances | 
can this component of our model | 
endorse the ‘packing’ of finance 
charges, either from the income 
standpoint of the dealer or to! 
prejudice the judgment of the 
customer, one deal as against an- 
|other, through an added allow- 
ance on the used car. 

“Now how should the amount 
of the gross income for the dealer 
be determined? An analysis of 
the retail distribution of various 
well established automotive prod- 
ucts justifies the belief that the 
variations due to the business 
eycle can be _ sufficiently well 
established to evaluate that es- 
sential factor in determining 
what the gross income ought to 
be. In years of poor business we | 








| seasonal 


| motive 
stated that during the year 1937) 


| comparison 
| . 
years of the national 


| shows 


B Chris 
y Sinsabaugh 


(Continued from Page 1) 


|talk shop, but to enjoy Shuart’s 


. | hospitality, and among those the 


WARREN B. HASTINGS, sec- 
retary of the Canadian SAE, left, 
acclaims Chris Sinsabaugh “am- 
bassador of international good- 


| will” and on behalf of the Cana- 


dian Motorist presents him with 
a bull moose statue, sculptured 
from a Canadian basswood by 


Charles Volrath, lumberjack and | 


trapper from Chalk River, Ont., 
at the Canadian SAE meeting in 
Windsor Thursday night. 


should not expect to make much 
of a profit. In years of bad busi- 
ness we may even expect a loss. 
But in years of good business, we 
should expect to make a gener- 
ous profit. And over the course 
of the business cycle we must 
make, on the average, a satis- 
factory return. That is essential 
to stability. These facts apply to 
all business enterprise. I believe 
it to be entirely possible to estab- 
lish a gross income as to new 
cars which, together with the 
gross income emanating from 
other productive parts of the 
business, will make good this ob- 
jective. 

“Now perhaps you might ask: 
Is it sound thus to stabilize the 
price however equitable it may 
be, in view of the increasing level 
of used car prices? I believe that 
a properly recognized price will 
exert an important influence in 
checking the rising take-in prices 
of used cars and increased losses 
incident to same, hence stabiliz- 
ing dealer net in relation to gross 
income. 


Index Constantly Changes 


“Therefore, the third component 
should contemplate a price estab- 
lished 


and varying only with freight 
and taxes—respected and known 
to all—financing at the lowest 


| available cost on a national basis, 


a gross income to the dealer pay- 


able out of the established price | 


adequate to insure a generous re- 
turn for a properly managed 


business over the business cycle. | 


“One of our important problems 
is that of having the right num- 


| ber of cars of the right type in 


the right place at the right time. 
Naturally, our index, the trend of 
retail sales, changes constantly. 
And there are considerations that 
must be recognized other than in- 


ventory turnover in determining | 
ithe desirable amount of stock at 


any time. I believe it to be pos- 


sible to determine the number of | 


cars that should be available 
everywhere, giving weight to the 
variation, the trend of 


consumer sales, and the many 


other factors that enter into the | 


situation. 

“To digress a moment. Charges 
have been made against the auto- 
industry. It has been 


the industry produced beyond the 


lability of the consumer to prop- 
| erly buy from an economic stand- 


point. Let us look at the facts: A 
down through the 
income in 
relation to the value of automo- 
tive production at retail 
a remarkably consistent 
and relatively healthy relation- 


| ship. It demonstrates again that 


the best regulation is a natural 
adjustment. During periods of im- 
proving business, automobile buy- 
ing increases slightly faster than 
the national income. This justifies, 
statistically, what has been said 
frequently—that the automotive 
industry leads the country out of 
a depression. In years of declin- 


ing business automotive produc- | 
tion falls somewhat behind in re- | 


in all communities based | 
upon the factory delivered price | 


prices | 


conductor met were 
from San Francisco; Bill Ber- 
rien, from Philadelphia; Dick 
Murphy, from Washington, D. C.; 
Cap Williamson, from San An- 
tonio; Sam Shapiro, who has suc- 


ceeded the late Al Pach as man-| ing of the Canadian Society of 


ager of the Chicago association, 

and Sam Davis, who is chairman- 

ing that city’s next show com- 

mittee, etc., et al., and so forth. 
* * * 


WEDNESDAY, too, overflowed 
with social activities. The con- 
ductor was forced to skip the 
NADA dinner that night because 
of the arrival in Detroit of Sir 
Stenson Cooke, head of the Auto- 
mobile Assn. of Great Britain, 
with the board of directors of the 
|Automobile Club of Michigan 
dining the distinguished visitor 
who was en route to Toronto. 
Because of six years with the 
American Automobile Assn., and 
because of the fact that when 
Sir Stenson visited this country 
17 years ago, it was this writer’s 
good fortune to see considerable 
of Cooke, then just plain Stenson 
Cooke. Since that time he has 
been knighted and has accom- 
plished a lifetime ambition—to 
become amateur fencing cham- 


lation to the national income. 
That is natural because replace- 
ment is deferred. In other words, 
it can be well said that the pro- 
duction of automobiles in value, 
down through the years, has 
maintained at all times a close re- 
lationship with the prosperity of 
the nation, as measured by its 
yearly income. This particularly 
applies to the 1937 automobile 
year. 

“I might mention the practice 


of the industry of providing for | 


the cancellation of its selling con- 
| tracts, without notice, 


| party. I have been giving much 
thought to this point. It can not 


be denied that in by far the great | 


| majority of our relationships the 


such circumstances develop it is 
important to the individual con- 


cerned. Important progress has 
| been made by the manufacturer | 


| toward accepting definite obliga- 


participating in 
might occur 
| tions more or less fixed. But en- 


any 


consider a somewhat different re- 
further explored. 


plete without 


numerable plans that have been 
tried and how they have failed. I 





as I have been developing, made 
of properly framed components 
| properly fitted together will, in 
itself, have an imnvortant stabiliz- 
ing influence on this great prob- 
lem of the used car. Conversely, 
I believe that the lack of proper 
attention to some of the consider- 
ations I have mentioned 
greatly exaggerated the used car 


problem as it exists today. I ques- | 


tion the economic soundness of an 
arbitrarily established take-in 
value for used cars, even if per- 
missible legally, and _ practical 
from the administrative stand- 
point. 

“T should not fail to say a word 
or two on the so-called “junker” 
question. It certainly is an open 
season for iunker plans and the 
ingenuity displayed in some is 
only equalled by their economic 


Tod Bates, | 





and with- | 
out cause, on the part of either | 


question is never raised, yet when | 


tions in the way of liquidating the | 
|dealer’s operating assets and in| 
losses that | 
incident to obliga- | 


| tirely aside from all this, perhaps | 
cancellation without cause is sub- | 
ject to criticism from the stand- | 
point of the general equities in- | 
volved. I am inclined to think it | 
is. Therefore, perhaps we should | 


lationship. This subject should be | 


“Our model would not be com- | 
mentioning more | 
concretely what is both our great- | 
est asset and our greatest liability | 

the used car. We all know there | 
is no single problem that has been | 
given so much consideration or | 
that presents such difficulty so | 
far as a satisfactory solution is | 
| concerned. We all know the in-| 


strongly believe that a model such | 


has | 


pion of England, and at the age 
of 50. A remarkable feller, this 
Stenson Cooke. 


+ + + 


AND THE WINDUP came 
Thursday night when the con- 
ductor went abroad—to Windsor, 
Ont.—to attend the monthly meet- 


Automotive Engineers, which was 
largely attended, to listen to Dr. 
James Shelby Thomas, _ who, 
among other things, is president 
of the Chrysler Institute of 
Engineering. 

Another event of the evening, 
and of a personal nature, was the 
presentation to this Chris Sinsa- 
baugh, termed by Warren Hast- 
ings, secretary of the section, of 


| quoting Hastings, “a bull moose, 


albeit a thoroughly Canadian one 
in art, craft and material. This 
bull was sculptured from the 
trunk of a Canadian basswood, 
grown on the Ottawa, by the ven- 
erable penknife wood-carver 
of Chalk River, Ont., Charles Vol- 
rath, sometime lumberjack and 
trapper.” 

And the new owner of the bull 
moose was tagged “ambassador of 
international good will.” 

Which woundeth up the week 
and closes up this society column. 


unsoundness. I have discussed this 
problem innumerable times with 
various dealer groups. I have al- 
ways been able to clarify the 
issue by two questions. Here is 
the first: Would it be desirable 


|'to earmark part of the present 


gross income specifically for junk- 
ing? Nobody seems to want that. 
Then I ask: Would it be desir- 
able to increase the gross and 
earmark the increase exclusively 
for junking? Everybody wants 
that. The point I make is that we 
always involve two questions 
where there is really only one, 
and the other question, the gross 
income, should have no bearing 
whatsoever on the decision. 

“T cannot see any economic 
justification for earmarking a4 
part of the gross income specifi- 
cally for this or for any other 
purpose. Gross income should be 
used as the judgment of each 
dealer dictates. On the other 
hand, there is the psychological 
side. Many cars ought to be 
junked. And the dealers must 
junk them. Many dealers do not 
do their share. Here is the real 
question as I see it. Having de- 
termined what the gross income 
should be, on equity, without re- 
gard to junking, shall we ear- 
mark a part to accomplish some- 
thing which should be done in 
the name of good business man- 
agement, but which is not being 
done adequately? 

“T recognize that many of the 
industry’s dealers, irrespective of 
affiliation, feel that many things 
must be done which are not done, 
and too many things now being 
done should be eliminated. On 
the other hand, they can not fail 
to see the progress that is being 
made. They can not fail to recog- 
nize the entirely different atti- 
tude of mind that prevails and 
has been rapidly spreading along 
a broadening front during the 
past several years as to the prob- 
lem of manufacturer-dealer rela- 
tions. It would be unbecoming for 


|'me to stand here before you this 


evening and pass judgment. On 
the other hand, my remarks 
would not be complete without 
taking recognition of the appar- 


ent beliefs of many of you that 


the satisfactory solution of our 
problem lies in superimposing the 
answer from without—by govern- 
ment edict, as against developing 
it from within—through the spirit 


| of co-operation. On this we stand 


at the crossroads. What we may 
do during the next few years will 
have an important influence on 
the ability of our industry to ac- 
complish in the great future. It 


| seems to me we should stop, look 


and listen. Stop and think the 
matter over most carefully. Con- 
sider where we are to land.” 





WHY ID LIKE TO BE A 
DODGE DEALER 


by a Mate boo Jbnet Chee, La 


accel 


MAKE no bones about it. I’d like to be a Dodge dealer. And 

I'll tell you why. I happen to know quite a bit about the 
Dodge-Plymouth setup, because one of my best friends is Jim 
Goodwin. Jim is a Dodge dealer here.” 


Three Big League Lines 

“Jim has made a lot of money. And why shouldn’t he make 
money? Take me, for example—I handle a good line of cars, but 
it’s only one line. Jim has three! And what big league lines 
they are! 

“First there’s Dodge. Every dealer knows what Dodge has 
done since the first Dodge was made back in 1914. I don’t believe 
there’s any car that has consistently made more money for its 
dealers, over the years, than Dodge! 

“Then there’s that line of Dodge trucks, too. Why, would you 
believe it, Jim has sold more Dodge trucks here than some of our 
dealers have sold passenger cars! 

“And that isn’t all—not by a long shot! About 10 years ago 
Plymouth came along—and look where it is today! I don’t know 
of any car that has a record like that! 

“So with Plymouth in the low-priced field and Dodge right 
next door, Jim has a crack at 8 out of every 10 people who buy 


a 


automobiles! And with Dodge trucks—at 9 out of every 10 truck! 


buyers! And think of all the service and parts business those three 
lines generate!” 
New Dealer Agreement 

“And right now Jim has that swell new agreement with thel 
Dodge people that the whole industry is talking about. Jim says 
that if he had written his own ticket, he couldn’t have given him.’ 
self a better break! I can understand that because I’ve read it ar 
it gives Jim a far better relationship with the factory and with 
other Dodge dealers as well. 

“So it shouldn’t be hard to see why I’d like to be a Dodge dealer; 
But there’s more to it than that. I mean there is sort of a tradition 
behind Dodge and Dodge dealers that no dealer for any other 
line seems to have. I think it goes back to the fact that never has 
Dodge let its dealers down. In fact the Dodge people have as 
great a reputation for Dependability among their dealers as Dodge 
products have with the public. And this reputation seems to have 
carried on through to the dealers themselves. 

“In fact the other day someone said: ‘I like to do business with 
Jim Goodwin—he’s just as dependable as that Dodge car he sells.’ 
That’s the whole story in a nutshell...and that’s the biggest 
reason why I’d like to be a Dodge dealer.” 





